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It seems to me that a co-operative scheme could be inaugurated by 
the various companies in this State, whereby they could give each 
other mutual assistance in collecting accounts of customers who move 


ciation has come to a close, and as its President I am glad to be able 
to report that the Association is in a prosperous and healthy con- 
dition from every pointof view. Our meeting, held at Asbury Park, 








in August last, was successful, not only in the attendance, but from 
the paper read and the discussion which followed. The social feature 
was also very enjoyable and must not be overlooked. As far as I 
have been able to learn, the gas companies throughout the State have 
had a satisfactory business during the year just past, and are looking 
forward to even better results, when certain issues are settled and 
manufacturers know under just what conditions they will be re- 
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from one community to another, leaving unpaid accounts. Often- 
times all that is necessary is to present the bill, and, even if the cus- 
tomer refuses to pay the bill, it will be a guide to the company with 
whom he is burning in dealing with him. 

We should be most careful of the character of the men we employ. 
They come in contact with the public under the most trying circum- 
stances in all branches of our business, and we should see to it that 
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The relations between the Public Utility Commission and the gas 
companies seem to be on a very friendly and fair basis, and I wish to 
state that the inspectors of the board, as far as I have been able to 
learn, conduct their investigations along broad lines, dealing fairly 
as between the public and the gas companies. This is as it should be, 
and I wish to express the earnest hope that they will continue to re- 
main as they are at present in the future. 

In closing, I wish to thank the Directors and the Secretary for their 
efforts to make this Association a success. I have had their most 
hearty co-operation and support, and the thanks of the Association 
should most certainly be awarded them. 








PROCEEDINGS, FOURTH ANNUAL MEETING, PENN- 
SYLVANIA GAS ASSOCIATION. 


——a—_—__ 
? 


HELD AT WILLIAMSPORT, Pa., APRIL 10, 11, 12, 1912. 





First Day—MOoRNING SzEssIon. 


President Rhoades called the meeting to order at 10 a.M., and thus 
introduced, the Honorable Mr. Stabler, Mayor of the city: It gives 
me great pleasure to announce to the members of the Association 
thai we have with us this morning the Mayor of our city, who takes 
of his valuable time to extend to us welcome to the city. I have the 
honor of introducing his Honor, Mayor Stabler, of Williamsport : 


WELCOMED BY THE MAyor. 


Mr. Chairman and gentlemen: It affords me a great deal of pleas- 
ure to have the honor to welcome to our city so distinguished a body 
as the Pennsylvania Gas Association, and as the executive of the city 
and in the name of the city to extend to its members the freedom of 
our city, so long as you do not allow too much gas to escape. 
[Laughter.] The manufacture of artificial light has become a great 
industry in this country and in our city. Wonderful progress has 
been made in the manufacture of gas, which yields one of the most 
beautiful and softest of lights to the sight. The manufacture of arti- 
ficial light has been made necessary by man, for, when God said, ‘* Let 
there be light,’’ there was light. Thesun was placed in the heavens to 
light the earth by day and the moon by night; but no sooner had light 
been created when man began to build walls around about them and 
roofs over their heads, which made necessary artificial light. It 
is said that whenever a necessity exists, tell it to the Yankee and 
he will supply the goods. When it became necessary to have arti- 
ficial light men began at once to experiment with different materials : 
First, with the pine knot, then the tallow dip, then the coal oil lamp, 
gas and electricity ; and each new output we hailed a new invention ; 
but it was the same old light,and the process was only a new discov- 
ery. To prove my assertion is true let me narrate to you a story told 
of a beautiful little girl. In the dark of the evening, sitting at her 
mother’s knee, toying with her long curls, and pulling the comb 
through the curls, she heard something like ‘‘ Snap, snap, snap ;”’ 
and as her attention was drawn to the ‘‘ snap” she saw sparks of fire 
emanating from her hair. She asked her mother, ‘‘ What is that?” 
And mother replied, ‘‘ That is electricity in your hair ;” ‘‘ but,” said 
the child, ‘‘ How did it get there?”” ‘‘Why, my child,” said the 
mother, ‘‘ electricity has always been there since ever there has been 
hair.” Thiselicited from the child the remark, ‘‘ Why, mother, I 
combed my hair before and never saw any light there ;’’ *‘ but,” the 
mother said, ‘‘ It takes the darkness of the night to show the briilli- 
ancy of the light.””. The youngster in her simplicity, looking up into 
her mother’s face, said, ‘‘ Mamma, aren’t we wonderfully and fear- 
fully made? I have electricity in my hair, and grandmother has gas 
on her stomach.’’ [(Laughter.] Now, this was not a new invention 
of the child, but a new discovery by her. Electricity has always been 
in the hair and gas will always be upon your stomachs as long as we 
attend conventions and banquets. (Laughter.] 

I trust your short stay in our city will be pleasant to you and that 
your convention will be profitable to you and beneficial to our city. 
If science has so far exhausted itself that you cannot discover any- 

thing new in your sessions, I suggest that you tussle with this ques- 
tion: The further reduction in the cost to theconsumer. Thus, when 
you leave us, you will leave behind you pleasant memories of your 
convention and take with you pleaeant thoughts of Williamsport 
and her hospitality. Ithank you. [Applause.] 

At the invitation of the President this 





RESPONSE To THE Mayor’s WELCO ME 
was made by Mr. Keppelman : 


My dear Mayor—On behalf of the Pennsylvania Gas Association 
we accept the cordial and generous welcome which you have given us 
to your beautiful city. A long time ago, and in some parts of the old 
world it is still existent, the chief executive of a city or a community 
handed to a visitor a symbolic key, which was supposed to carry with 
it the power to open the gates which were, figuratively speaking, sur- 
rounding the community or the city in which the stranger visited ; 
and this key also carried with it the freedom of the city so long as the 
stranger abided therein. But this lovely city has lgng since cast that 
key aside. Its people have torn down their gates; the highways and 
byways leading to the city are wide open, and the stranger is wel- 
comed before he has entered it. So, Mr. Mayor, we know we are 
welcome here, and also know that we will behave ourselves while we 
are in your midst. In a little more serious vein, Mr. Mayor, we are 
gathered here for the purpose of communing or consulting with one 
another about the business in which we are engaged. We meet an- 
nually, and each brings something new, if he has it, and telJs the 
other man what he has that may be new. Thus we are enabled to 
continue our business in the right spirit and with the best results ; 
and the greatest aim that we have in the gas business in the State is 
that we undertake all the time to give the public absolutely the best 
service that isin us. It is our chief aim, and particularly is this true 
of this industry at large. We spend much money, time and energy 
to please the public, to give the public the best service; and when 
through with the deliberations of this convention, in all probability 
one result will be that we have learned something, however small 
that may be; yet something that will teach us a still better way of 
enabling us to furnish the best to the public under all conditions. 
Again, Mr. Mayor, we aim to have a closer relationship with the 
municipal governments of the various cities in which we are engaged. 
Our desire is to have the very closest, best and most cordial relations 
with the officers over us in the various municipalities. We know that 
we derive our powers from the people ; and because we get our right to 
do business from them, we believe we owe the people an equivalent 
return. It has always been and always will be the aim of gas com- 
panies to give that equivalent; if possible, to give more than an 
equivalent to the people. In closing, Mr. Mayor, just let me say 
again we thank you very kindly for this hospitable welcome, and 
hope our conduct here will be such that you will say to the President 
of this convention, a man whom we all love, ‘‘ Tell the gas men to 
come back to Williamsport again.””» Thank you, very kindly. [Ap- 
plause. } 

ROUTINE BUSINESS. 

The regular order of business was called for. On motion the read- 
ing of the minutes of the last meeting was dispensed with and the 
President called for the report of Council respecting 


APPLICATIORS FOR MEMBERHSIP 


and petitions for transfers connected therewith. 

The Secretary—The Council have presented the names of 14 active 
and 9 associate members for election at this meeting. The applica- 
tions are: 

Active. 
Herr, J. O., Lititz. 
Pugh, C. E., Elizabethtown. 
Shaffner, S. C., Easton. 
Smith, E. L., Towanda, 
Sutten, H. 8., West Chester. 
Stover, 8. B. 8., Jersey Shore. 
Wademan, C. A., Wilkes-Barre. 


Associate. 


Hartel, A. E. Philadelphia. 

Pierce, R. F., Philadelphia. 

Foley, W. F., York. Rosenbaum, 8., Philadelphia. 

Grady, S., Philadelphia. Taylor, W. H., Ardmore. 
Williams, C. C., New York City. 


On motion of Mr. Murdock the Secretary was instructed to cast the 
ballot for the election of the applicants. He subsequently reported 
that the instruction had been carried out, and the President invited 
the new members to seats in the convention. Next followed the 

REPORTS OF THE TREASURER AND SECRETARY 
which were accepted and approved. The following 


REPORT FROM THE COMMITTEE ON PAPERS 
was read by Mr. Williams: 


Bertrand, J. A., Easton. 
Chase, H. W., Easton. 
Cole, C. M., Harrisburg. 
Collins, D. J., Philadelphia. 
Fleck, F. R., Tamaqua. 
Gaylord, J. H., Hazleton. 
Gribbel, J. J., Philadelphia. 


Atticks, L. T., York. 
Brooks, W. M., Milton. 
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Mr. Chairman, in the absence of the Chairman of the Cuesites! 
on Papers I submit the following report: 


The Committee have presented the following papers to be read at 
this meeting : 


‘** Domestic Science,’’ by Mr. Egolf, of Royersford. 
‘** Special Selling Campaigns,” by Mr. Philbrick, of York. 
‘** Credit,” by Mr. Hoffman, of Reading. 


In addition to this I wil) say that we also are to have a lecture by 
Mr. John J. Gribbel, of Philadelphia, on ‘‘ Business Ideals,’? which 
I understand is to be given at the banquet to-morrow evening at the 
Country Club. This list is shorter than usual; but, in addition to 
the above, the Committee have compiled a list of interesting topics to 
be discussed at the meetings. These papers were selected from a 
number presented to the Committee as a result of a circular letter 
mailed to each member of the Association. It is intended to call upon 
some member best qualified to open the discussion of each subject, 
and then invite all the members to speak, that the good and bad 
points may be brought out. 

Your Committee had a number of suggestions, some of which were 
not included in this list, and which had some merit. We have picked 
out the subjects which we thought would bring out the best discus- 
sion and listed them in the hope that some good ideas would be 
brought out. These topics are as follows: 


I.—Use of Weather Bureau Maps. 

IIl.—Water Gas Tar. 

III.—Repairing Leaking Holder Tanks. 

IV.—Overcoming Effects of Instantaneous Automatic Water Heat- 
ers on Distribution System. 

V.—Use and Abuse of Appliances. 

VI.—National Commercial Advertising Campaigns. 

VII.—Combination Fixtures. 

VIII.—Holder Paint. 

IX.—Advantages and Disadvantages of Continuous Meter Reading. 

X.—Shop Practice : 


a. Handling Store Room Material. 
b. Handling Labor. 
c. Handling High Pressure Work. 


XI.—Collection by Fitters. 
XII.—Method of Handling Leaks in Street with Frost in the 
Groung, 


On motion, the report was approved and accepted. 


REPORT OF MEMBERSHIP COMMITTEE. 


At the invitation of the President the report of the Membership 
Committe was read by Mr. L. R. Dutton: 


Mr. President, the Membership Committee have been quite active 
in two or three ways during the past year. At a meeting some six 
months ago they discussed the featureof how to increase the mem- 
bership of the Association, and decided to send out a circular letter ; 
first, to the members of the Association asking them to recommend 
those of their friends in the gas business who are not members to the 
Committee, and the Committee want to express their appreciation of 
the hearty response. At least 7 out of the 10 members responded to 
that invitation. I do not believe any invitation ever went out that 
met with as hearty response, and the committee appreciate it. In 
some cases as many as 4or 5 replies suggested a certain man. We 
wrote those suggested persons a letter’calling their attention to the 
fact and followed it up with two postals later. In addition the Com- 
mittee had the hearty support of several of the appliance men, who go 
from company to company, and I suppose the most effective work we 
had in recciving members this year in having the support of new 
members was through their interest, and the Committee wish to ac- 
knowledge such work that was very effectively done. The report of 
your Secretary detailing the number of members added through the 
different methods employed, only a part of which is due to the Mem. 
bership Committee, probably, but we have an increase of 23 members 
this year as a result. 

On motion the report was accepted. 

The President here detailed the entertainment plan arranged by 
the Entertainment Committee, which included a theater party, a 
“smoker ’’ and banquet at the Country Club, transportation being 

furnished by and through the hospitality of the Montourville Rail- 
way Company, the promised address by Mr. J. J. Gribbel, etc. 
The President called upon the special Committee on Scientific Man- 


agement of Property (Messrs. Cresson, Beck and Anderson), and the 
Commitee, which virtually reported progress, was continued, with 
instructions to report in 1913. 

The Secretary then read the following 


REPORT OF THE COUNCIL, 


which detailed the matter transacted in the management of the Asso- 
ciation for the past year: 


During the year your Council held two meetings at Harrisburg 
(December 5th and February 7th), and two at Reading (March 20th 
and April 9th). Many subjects relating to the general welfare of the 
Association and the management of the same were discussed. Among 
those of vital importauce to the Association were the following : 

The resignations of your President (Mr. Butterworth), and of your 
Secretary (Mr. Merritt), owing to their business relations taking them 
out of the State, the Council received, and were obliged to accept with 
much regret, their resignations. Those appointed in their places 
were, respectively : Mr. W. R. Rhoades, as President, to fill the un- 
expired term of Mr. Butterworth ; and Mr. W. O. Lamson, Jr., to fill 
the unexpired term of Secretary and Treasurer Merritt. The Council 
appointed the following Committees during the year : 


Arrangements for 1912 Meeting.—Messrs. W. R. Rhoades and R. 
M. Wilson. 

Membership.—Messrs. L. R. Dutton and George B. Bains, 3d. 
Papers.—Messrs. John A. Frick, W.S. Anderson and L. 8. Wil- 
liams. 


The Council approved that the ‘‘ Proceedings ’’ of the Association 
be compiled and printed in book form and copies mailed to each 
member in good standing. 

At the meeting of April 9th, at Williamsport, Pa., the following 
Committees were appointed : 


Nominating.—Messrs. J. H. Keppelman, C. H. Gotwals and W. L. 
Chewning. 

Next Place of Meeting.—Messrs. L. R. Dutton, J. E. Philbrick and 
E. G. Holzer. 

Finance.—Messrs. L. 8. Williams, H. H. Ganser and J. E. Phil- 
brick. 


It was decided by Council to affiliate with the American Gas In- 
stitute, the President each year to act as the representative on the 
American Gas Institute Board. Mr. George G. Ramsdell, Secretary 
of the American Gas Institute, has been invited to attend this meet- 
ing and present the matter before the members. 

The President—I would like to ask that the Finance Committee be 
ready to report to-morrow morning at the opening session, and the 
Committee on Place of Meeting report not later than the beginning of 
the afternoon session to-morrow. Next on the programme is the 


ADDRESS OF THE PRESIDENT. 


Gentlemen, I wish to state that, owing to the fact that the officers 
of your Association have been somewhat turned upside down and in- 
side out during the last year, and the lateness with which we were 
notified of our recent election, coupled with the fact that we have 
been pushed with business almost continually from the first of the 
year until the present time, we have not been able to prepare a 
regular address. One thing to which I wish to call your attention 
however, and it will perhaps take up the place of a President’s Ad- 
dress, is the relation of the Association to ourselves and of our rela- 
tion to the Association. This Association stands to us as a clearing 
house of our ideas, and just as we take part in the deliberations of 
the Association just that much we get good from it. Now, we should 
see to it that our Association is kept alive, right up-to-date; the 
topics considered should be those benefiting every man connected 
with the ASsociation and the discussion should be full and free on 
all those topics. You have on the list of papers for this time some 
very live topics, and I hope that the discussion thereon will be very 
free. I wish especially to call your attention to the list of questions 
which are to form the bulk of the meeting after probably the second 
or third-half days’ session, and the ready response of every man is 
asked for in regard to these different topics. Our attitude towards 
the Association should be that of constant, everlasting endeavor to 
push this Association to the top. Everyone of us should do his part, 
and I recommend that everyone considers himself a committee of 
one to go out next year and assist this Membership Committee in 
getting new members. I think that suggestion, if acted upon by 
each one, will show a doubling of the members over those of this 
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Our relations as an Association to other Associations are just as 
important as our relations of ourselves to our own Association. It 
is that point which Mr. Ramsdell will bring before you this morning, 
and I yield the floor to show how our Association may, and why it 
should, be affiliated with the American Gas Institute. 


Mr. RAaMSDELL’S ARGUMENT. 


Mr. Ramsdell—Mr. President and gentlemen: I am very glad in 
deed to have an opportunity to bring up this matter, for it is one 
that I think is of exceeding interest, not only to me, as Secretary of 
the American Gas Institute, but to us all. As the gas business now 
stands we have one large Association or Institute and a good many 
State or district Associations, all working independently of each 
other, and doing a work that would be very much more effective if 
carried on in some combined form. There is no question that the 
State Associations are very valuable things, a thought that your 
President has ontlined in a very clear way. Things happen ina 
State that a national Association should have nothing whatever to 
do with; but which are of more or less importance, and very often 
vital importance, to the gas companies ip the State. In this connec- 
tion I had occasion recently to look up the proportion of companies 
represented in the Institute—I think the same thing will hold good 
right through the States and districts too—and was very much sur- 
prised to find that in the entire United States only about 35 per cent. 
of the gas companies have representation in the membership of the 
Institute, which is a very strong argument in favor of getting 
together and doing more effective work. In Pennsylvania there are 
less than 40 per cent. ; in New York, 52; in New Jersey (the largest 
one in the United States) the per centage is 66. We are not publish- 
ing these figures, but it is just as well that you knew them. 

Now the affiliation idea has not been in very good shape. It was 
started when the Institute was formed, by the merging of the Ohio, 
the Western and the American Associations, and at that time it is 
very evident, from the clause in the constitution which covers the 
subject, that the Institute was very much afraid that the smaller As- 
sociations would adopt standards or other kindred things that would 
conflict or would put them in a bad light. Therefore, quite a number 
of restrictions have been found in actual practice to be of no value. 

I brought this matter up, at a meeting of the Directors last Febru- 
ary 21st (it isa matter I have been thinking a good deal about), and 
we talked it over. At that meeting a committee was appointed (of 
which I am a member) to take up this whole subject of affiliation. 
We want to broaden and make more liberal the clause under which 
the different Associations come in. My idea is the thing which would 
be of great value would be to have all the gas associations to some 
extent working on like lines. For example, at the St. Louis meeting 
last October, we had what you might call a symposium of fuel car- 
bonization. There were four papers written by people interested in 
coke oven processes, taking up the whole subject of by-products, etc., 
and two paperson vertical retorts. Now, taking those six papers, 
which cover the ground fairly well, it seems to me that, during the 
present year, if the present State and District Associations were tak- 
ing up that same subject, it would be still more valuable. In your 
State you have had a huge coke oven works at Cambria, and are go- 
ing to have one of the very finest in the United States at Bethlehem, 
now being built. There would be very little difficulty in getting a 
very good paper from somebody in each one of those concerns. I 
only speak of it to show what I mean by combined work (you might 
say, team work) on certain lines; and that is what the Institute will 
undertake or try to do. They would like to have some combined 
effort on the same lines. That would not all have to be coal gas, of 
course, but it would be on some line of manufacture or the chemical 
end of it; any of those different things. The idea being that, if we 
could get men all over the country to work on the problem, we would 
get more effective work out of them, in threshing the subject out 
more thoroughly. 

Then, too, we expect to have some stronger inducements than have 
ever yet been offered ; but whatever we do it will inure to the benefit 
of the members already affiliated. Three Associations are now afiili- 
ated, the Illinois, the Ohio and the Iowa; but there has been no com. 
bined effort, or anything of that kind. In fact, there has been 
absolutely nothing done. And it is rather uncomplimentary, to say 
the least, to the management of the Institute, that it has just been 
allowed to drift until this time. Now it is being taken up, and, as 
far as I am personally concerned, I shall do what I can to try to get 
the thing into better shape. We have had no complaints, let me say. 

The other Associations haye never complained or done anything 


either one way or the other. When] first took this matter up I wrote 
to these representatives. You know each Association is entitled to a 
Director in the Institute affairs. One of these Directors (Mr. Burke, 
of Dubuque, Ia.), at our meeting in February, said that he had never 
been asked to do anything out there, so they had not done anything. 
But it is intended to change that, aud I hope to have more co-opera- 
tion between the affiliated Associations and the Institute. 

Another thing that seems coming is the period (possibly a good way 
off) when all of the Associations will be affiliated, when we will have 
one large parent Association that will be very much bigger and 
broader than the present one, causing the State and District Associa- 
tions to become very much more like sections of the Institute. If we 
can do that, and broaden the Institute work in such a way that we 
would get a good deal more of an income than we do at present, we 
would be able to do very much more for the affiliated Association 
than we do now. 

I think I can also safely say here that the Institute itself has taken 
on a very large—I wouldn’t want to say a new —lease of life, but it 
has certainly changed a good deal in thisyear. We are getting more 
members and more interest is being taken in many ways. That is 
about all, I think, at the present moment, but if anyone would like 
to have any information that I can give I would be very glad if you 
will question me. The ‘‘speech’’ is open for discussion, in other 
words. 

The President -Mr. Ramsdell, I would like to ask if there is any 
particular process or any particular thing which we will have to do 
to affiliate; any necessary procedure, that is. 

Mr. Ramsdell—The only thing you will have to do—you have 
already done about all necessary on your part, from the fact that the 
Council has approved it and you have adopted the report—is for an 
agreement to be written up and signed by both sides. Now that this 
action has been taken I could telegraph home this morning to the 
official stenographer, to have those agreements written in duplicate 
and mailed out here to night, so that you could have them here to 
act on before the meeting adjourns. You would go in under clause 
55 of the constitution. I do not know whether your people are 
familiar with it or not. 

The President—I believe not. 
read it. 

Mr. Ramsdell—The clause as it reads is as follows: 


It would be a very good thing to 


‘Affiliation of Local Associations.—Section 55. The Board of Direc- 
tors may in its discretion make in any one or each of the district and 
State gas or gas and electric associations now existing or hereafter to 
be formed that will agree thereto.”’ 


Section 23 provides that the number of such associate directors 
shall never exceed one-third of the membership of the Board. Our 
Board of Directors provides for an Executive Committee. This 
Executive Committee shall include in its membership one man from 
each of the affiliated Associations, as long as the membership of such 
Committee does not exceed 6. Thereafter there shall be on the Ex- 
ecutive Committee at least 6 men who are members of the affiliated 
Associations, and have among them in membership at least 6 Asso- 
ciations. I should like very much to have that clause abolished en- 
tirely, for when I first started as Secretary I had to find out a good 
many things, or get the ballots on a good many things, from our 
Board of Directors. As there are 17 of these, scattered all over the 
United States, it was simply impossible to run the machine that way. 
I then thought of getting the Directors to appoint an Executive Com- 
mittee of 3 men two of them (in connection with myself) to be in the 
city of New York, or else adjacent thereto, so that we could get at 
each other and take up a lot of routine matters that they could dis- 
pose of just as well as this Board of 17, from which it is almost im- 
possible to get a communication with any degree of promptness. 
However, I ran against this thing right off, se we have to start on 
this, and the best I can say would be one in Illinois, one in Iowa and 
one in Ohio. But they are all out West. They are doing no good at 
all, and the affiliated Associations have no use whatever for an Ex- 
ecutive Committee, because its action would have to be approved by 
the full Board. It expected to modify this original, as I said a mo- 
mentago. What we desire to do is to get a more complete, full 
operation between the Institute and the affiliated Associations. 

Mr. Keppleman—Mr. President, personally I have not the slightest 
objection as a member of this Association, of course, to such affilia- 
tion. Weare not to lose our identity, as I understand it, but coen- 
tinue to do our business in the future as in the past, having our an- 





nual meetings, discussing questions pertaining to our bisia233, etc 
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American Gas 
But, as I understand Mr. Ramsdell’s purpose, in asking for this 
affiliation, is that a representative on the Board of Directors be had 
from each one of the affiliated associations, through whom the work 
of the Institute may be carried on in the subsidiary Associations, 
as I understand it. The idea is to prevent conflict in original or re- 
search work, like this: The American Gas Institute has established 
certain standards in pipe, various kinds of thickness and length of 
thread, and matters of that sort. Now the idea is to ask an affiliation 
from these subsidiary associations in order to leave the research 
work entirely with the parent Association, in order that there may 
be no conflict. Is that stated properly? 

Mr. Ramsdell—Perhaps not quite so strong as that. We do not ob- 
ject to their working on these things at all, but we do not like to have 
these adopted by them without consent of the parent Association. 

Mr. Keppelman—As far as that is concerned there should not be the 
slightest objection to an affiliation on such lines. I, therefore, move 
that this subject be referred to the Council for a definite report before 
we adjourn, and that the Council also report who shall represent this 
Association on the Board of Directors of the American Gas Institute. 
|Seconded by Mr. Ganser. | 

Mr. Dutton—Before the motion is put let me say that for quite a 
while I have been interested in this matter and have been trying to 
help it come to pass. I have met gas men, and I believe others have 
thought along similar lines, and I know Mr. Ramsdell realizes the 
situation. We are fortunate in having in the Gas Institute a man 
who is trying to bring to pass the original idea of the Institute. A 
great proportion, I think, of its membership, felt that perhaps it was 
not carrying out, in the larger sense, the hope that we all had that 
benefit would come from the larger afflliation some 4 or 5 years ago. 
And that the object hoped for was that all gas men might in a way 
be in touch and be connected with one large Association represent- 
ing the industry of the United States. As Mr. Ramsdell said, only 
about 35 per cent. of the companies are represented. In the as- 
sociated Company which I am representing has both the gas and elec- 
tric interests, and those who are in the electric interest know that 
there is in the electric field such an effective organization Asso- 
ciation doing work, such as in the gas field we have not yet at- 
tempted to do. I believe if in that gas fleld we should have such re- 
sults brought about gas men would be benefited. The Institute is 
moving in that direction now. The ‘ Bulletin” which has been 
started is of great interest to gas men and will be of value, and it is 
of interest to us that the gas men have one general headquarters in 
the country to which we may refer all matters that are of general 
importance in all the States, and more and more the need for such an 
organization is coming to pass. The different State boards have con- 
trol through the State and city governments making it more and 
more necessary through our form of government regulation. Tak- 
ing one thought in mind, especially from the standards question, 
which has been mentioned, that we have Some uniformity. I can 
not help but believe, as I know a majority of you do, that we are 
coming to a time when our gas interests will all be in touch in some 
way ; and I believe in affiliation of this kind, and that allowing each 
State, as we are privileged now, to have one member on the Board, 
will be a step in the right direction, bringing us in touch where we 

will have a parent organization, as we have in our State, to have 
that in some manner in touch with the larger Association. Then 
eventually something will come out of that that will be of larger 
benefit to each of us representing the larger companies than we have 
at the present day. So that for this reason I have been interested 
for a couple years in seeing this matter come to pass, and I am glad 
to second the motion that we act upon this matter in some favorable 
manner. 

Mr. Peftley—I would like to ask if the Empire State Association has 
had this subject up, and whether or not they agreed to it. 

Mr. Ramsdell—They have not agreed to it, although they have had 
it up. When this first came up they were approached and no objec- 
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the Pennsylvania Association, which officer became also automati- 
cally a member of the Board of the National Electric Light Associa- 
tion. At the time I was a member of the National Board, this matter 
was threshed out as to the relations of the subsidiary associations to 
the National or parent Association. I presume many of the members 
here are also interested in both gas and electric lines and are perfectly 
familiar with the final arrangements which were made along the 
lines of the financing and the needs of the State Associations. In 
our State Association the members pay no initiation fees and no dues, 
and they are not eligible to membership in the State Association un- 
less they themselves become members of the National Association. A 
member of the latter in good standing has a right to become a mem- 
ber of the State Association. While, of course, all the arrangements 
made were subject to changes, and were changed from time-to-time, 
when we found it necessary, and where things came up that must be 
met; but what I was going to say more particularly was the result 
of our experience with being affiliated with the National Electric 
Light Association, which is practically the same as Mr. Ramsdell 
proposes, that the State Associations join with the American Gas In- 
stitute. The advantages to be derived from such affiliation are very 
many, there can be no question about it, and we have already seen 
the great advantage it has been to us. Our National Association, of 
course, keeps on hand records and data that are available to their 
members at any time, and, of course, they will assist when a matter 
came up that was puzzling him. When he has any trouble that he 
does not seem able to take hold of, the organization in the office at 
New York takes those matters up and assists him. I have yet to hear 
a member of our State Association say that he was not well pleased 
with having associated himself with the parent Association. The 
matter that Mr. Ramsdell spoke of, with reference to limiting a voice 
in the affairs of the parent Association (as I understood it) showed it 
should not exceed one-third. That the Presidents of the various State 
branches should not at any time, even if they exceeded in numbers 
the regular Directors of the American Gas Institute, could only repre- 
sent in total one-third? Is that correct? 

Mr. Ramsdell—That is right. 

Mr. Smith —Well, that is something along the lines that our Na- 
tional Association built up, and it was one of the points to which I 
objected. Several objected to the same thing, because they said, 
‘* Now, as the National Association is made up of State Associations 
and State branches, we do not see any reason why every State Asso- 
ciation should not have one yote in the Board, if they have a repre- 
sentative on the Board.” I think that that eventually is going to 
come in the National Association and I feel very sure that if this As- 
sociation votes to become a member of the parent association it 
will never regret it. I did not expect, as I said before, to take your 
time, because I have never met with you before, and I thought I 
would be perfectly quiet and take a look around; but I am very glad 
to be here and Iam very much surprised to see the number in at- 
tendance. I know, of course, this has not been in existence very 
many years, and I know something about how hard it is to get the 
companies to attend. 

The President—We are very glad to have you with us. Wearea 
live bunch and we hope you will help us out. 

Mr. Ramsdell—Referring to the one-third representation on the 
Board of Directors, the difference between the one Mr. Smith speaks 
of and ours is this. In the elective, every member of the affiliated— 
they call them sections—sections is a member of the parent body ; 
while in our case (I don’t know just how many for there are quite a 


that affiliated body. The thought, of course, is to keep control of 
this Institute. Fifty one per cent. is just as good as 100. One thing 
which bothered us a great deal has been that of the election of direc- 
tors, and it has been done very largely geographically. We think 
we should have somebody from California and Mexico, to the top end 
of Maine, and so on, with the result that our 17 Directors constitute 


tion was made to it; but they were turned down and I have taken it} a body rather hard to get at. Wecannot expect otherwise. The man 


up with them and the matter is under advisement at the present time. 


out in Idaho or Colorado, may not be expected to come to a directors’ 


Mr. E. L. Smith—Mr, President, this is the first meeting of the| meeting every time we have one. We had one February 21st, and 
Pennsylvania Association that I have been able to attend. Last year expect to have one shortly, probably in 2 weeks; but the members in 
I intended to be present, but was unable todo so. The matter that! the center zones come. That is one reason I would be very glad to 


Mr. Ramsdell has been talking about is worthy of favorable consid- 


have Pennsylvania, because you are not so far off but what your 


eration, and I thought, as the former speaker said, that he represented | representatives could get there nearly every time. As to this matter 
both the gas and electric interests—my interests are more largely |of the presidency. We have just made arrangements with the other 
along the electric lines —and I had quite a good deal to do at the time | affiliated bodies to have their presidents so elected that their terms of 
that our Pennsylvania Electric Association became a branch of the| offices will be from the 1st of one October to the Ist of the next Octo- 





National. At that time (1910) I had the honor of being President of | ber ; that is, from one of our meetings to the other, which is for the 





number here of the Institute members) they would be only a part of - 
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reason that we get up a good deal of stationery and publish this little 
** news ” and so on, and cannot very well change in the middle of the 
year. Illinois meets in May, and you meet here in April. We have 
just made that rule and it has been adopted in the Illinois Associa- 
tion. The Iowa has not yet had its meeting. A thing we would like 
to have in respect of the presidency, is to have the election occur as 
it does. Another thing we practically adopted with the directors as 
something of an inducement to affiliated societies, was this. Any- 
thing that the Institute sells, such as ‘‘ Proceedings,” etc., we will 
sell to any of the members of the affiliated institutions at cost. For 
instance, our ‘‘ Proceedings’ are sold at $5 to members and $10 to 
outsiders. Now, anybody affiliated gets them at $5, the same as we do. 

Mr. Keppelman—Whether he is an affiliated member or not, as 
long as he belongs to the affiliated organization? 

Mr. Ramsdell—Yes ; all I would read is the list of your members 
and you get those prices. 

The President—Gentlemen, this is before you in the form of a 
motion that it be referred back to the Council for further delibera- 
tion ; that they choose a representative to act as director, then report 
to you later and have it acted upon by the entire body. ([Carried.] 

The President then called forthe paper by Mr. Charles L. Hoff- 
man, on the subject of 

CREDITS. 
In the absence of the author Mr. Keppelman read the paper. 
[See JourRNAL, April 22, page 276.} 
Discussion. 

The President invited discussion. 

Mr. Murdock—Our district has quite a large cosmopolitan popula- 
tion, incoming and outgoing, so I think it would be hard for the 
credit man to pick out or designate who should and should not be al. 
lowed credit. We put in prepayment meters insisting that the first 
payment be in cash before the appliance is installed. Our losses 
have not averaged $150 a year, under this plan. We do general out- 
fitting, and the housefitting fixtures, one mainly furnished by the 
property owners. As far as stoves and appliances are concerned, we 
charge $2 down, and $2 a month for the smaller sized stoves ; for the 
cabinet, we ask $3 down and $2 month. We had to take out a few 
stoves, but we sold them as second-hand goods, and came out on the 
right side. 

Mr. Ganser—In this creditable paper there is much food for thought. 
As we all know, asolicitor will bring in an order, regardless of the 
standing of the purchasers, as to whether or not their credit is good. 
It is an easy matter te ascertain whether a man pays his bills or not, 
if one tactfully inquires who owns the house in which they live, from 
what butcher or grocer they are purchasing supplies. This affords 
them opportunity for establishing credit. We do not remove meters 
for non. payment of bills, nor do we remove appliances for non-pay- 
ment. For many years we had to take out numbers of appliances 
each year, but we are now at the point in our business that, after a 
range is once set, it stays set. We accomplish that in this manner. 
A consumer may get a gasrange, or water heater, or other appliance 
for that meter, and, having made one or two payments, discontinue 
to make them regularly. After a number of efforts we finally resort 
to setting a prepayment meter with the gauge set forward. We set 
our meters at $2, crediting the appliance account with the difference 
between the regular rate and the set rate; but if the amount still due 
on the appliance is very large and the consumer does not consume a 
very large quantity of gas monthly, we make intermittent requests 
for payment on the appliance. Under no circumstances do we dis- 
continue the supply of gas for nonpayment of the bill. If a delin- 
quent period arrives, having served the notice and called to make 
collection without success, we immediately send a man out with a $2 
meter, notifying the consumer what we are going todo. Very often 
they pay us at once, but if not we set the meter and leave it remain 
until the account is cleared up. We found this a pleasant proposition. 
We are doing business with each consumer every day, are being paid 
for gas consumed, and are also being paid for our appliance. I have 
not found a single objectionable thing in connection therewith. 

Mr. Owens—We heard this morning from Mayor Stabler. Ata 
hearing which the New York Public Service Commission held, 
the cutting off of electric currents on subway work came up. A con- 
tractor was using electricity in the Brooklyn subway for motor pur- 
poses, and that the contractor owed some money to the Edison Com- 
pany, owing tothe fact that the Edison Company had done some 
reconstructing which was to be paid for by the city through the con- 








tractor. The sum of $10,000 was involved, and the subway was a six 
million dollar proposition. It seems that the Edison Company could 
not collect money for the construction work, so they cut off the cur- 
rent while the bills for the current were being paid regularly; and 
it just happened that this matter came to the attention of the Public 
Service Commission on account of the fact that the subway was pub- 
lic work. Last week they ruled that you cannot cut off current for 
other accounts. And I understand that you are going to have a 
Public Service Commission here, and there are two things to look out 
for. One is not to get in the habit of cutting off, the other is if there 
is any kind of work going on which is of a public character it will 
pay to keep in touch with the Public Service Commission. That is, 
they not only have the authority, but they also must have the dignity 
of their position to be considered. 

The Secretary—One part of Mr. Hoffman’s paper that particularly 
interested me (and I think we may all have had some experience in 
the same matter) is the question of collecting cash for all merchan- 
dise sales amounting to $1 or less. I tried a like scheme and ran in- 
to so many snags that we could not enforce it with any degree of ac- 
curacy or -any fairness. It seems rather hard for a person in good 
standing, whose credit is good, to telephone to the office for some 
material, either metal or glassware. You put it on or up for them, 
and it happens at the particular time they have not the ready cash to 
pay for the work done. Now, according to that ruling, either one 
of two things must be done. Either go away and not put them in, 
or else they must go out somewhere to get the money. It put us and 
the customers to considerable annoyance, and began to create a very 
unfavorable feeling, the very thing we have been fighting to combat 
during years. Where people have accounts during the month—in 
some cases these run to $3 or $4every month, purchased that way, 
25 to 30 cents at a time—it seems to me we cannot enforce the rule 
that way without putting the people to a great deal of annoyance. 
Undoubtedly many people on the books are not entitled to credit, 
and we cannot furnish material to them any other way. Of course, 
they can be entirely on the C. O. D. order; then, unless they pay us 
the money, don’t leave the material. I would like to hear from 
others besides Reading who have tried this plan to know if they have 
had any success with it. AsIsay, we have had none, and we have 
had many unpleasant experiences. I am interested in the point and 
I would like to see it brought out, if possible, to-day, whether the 
matter has been tried by anybody else. 

Mr. Gotwals—-At Norristown we send the bill along usually for 
these small purchases, but do not always insist on collection. After 
the gas bill is rendered to the consumer, should there be any small 
outstanding account, we attach the statement to the other account 
which they owe, and we usually have small trouble in collecting 
such accounts. There is not much outstanding at a time, and we 
seldom lose much on them. Wesend a bill along with the goods, 
saving a 2-cent stamp that way. As Mr. Lamson said, you cannot 
insist on collecting cash. If you are sending something to one of our 
judges you cannot insist on collecting, and in any case it is a pretty 
hard thing to have your man insist on collecting the money. 

Mr. Ganser—Adding something to Mr. Gotwal’s remarks, we do not 
carry really a big amount of those sundry small charges; in fact, it 
is rather a moderate account. If they are not paid to the fitter or to 
the collector when going around on his monthly visits, we have him 
explain, not with rules for but with reasons why we should collect 
that amount. We have been exceedingly successful, for our losses 
have been exceedingly small. Onetime we carried accounts amount- 
ing to over $900 on our books in a year, that did not average 50 cents 
each. Now we wind up the year with them practically all cleared. 
Weare very particular not to have any of our employees say toa 
consumer, ‘‘ We have certain rules why this should be done.”” We 
rather resort to giving reasons why we want you to meet with our 
desires ; for the word ‘‘ rule” stirs up a spirit of antagonism with the 
consumer, from whom you are trying to collect 25 cents. If anything 
will stir them up, in fact, it isa ‘“‘rule.”” If you give simple reasons 
why you would like to have that 25-cent account cleared, they will 
clear it up. 

Mr. Murdock—As to leasing I would like to ask the experience of 
some of the members of the State of Pennsylvania with regard to 
leasing ; that is, the constables’ sales or one thing or another com- 
ing up. A constable sells your goods, and as I understand the law 
of Pennsylvania, your leases are no good unless you file them on the 
records, and it costs $2 to $2.50 to record one of them. [I lately have 
had several of these cases where a constable sells, by order of the 
Sheriff, your goods along with those of others. 
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The President—This question came up with the question of credits, 
did it not Mr. Dutton? 

Mr. Dutton—Along in the line of which Mr. Murdock is speaking, 
he is right. I recently had this up and am interested in the question 
because there seems to be a disposition on the part of a good many gas 
men of Pennsylvania and elsewhere, particularly through new busi- 
ness departments, to feel that if you have a man’s name signed on a 
piece of paper that somebody in the gas company has accepted, with- 
out consulting an attorney or anybody else, that you have done all 
necessary to complete that sale and make it valid. If you happen to 
get up against a live proposition when you go to collect your money, 
and somebody who is wise to it, you change your mind on that sub- 
ject, finding that the man has the goods and you haven’t even any 
prospect of getting your money. An experience we had recently is 
the reason I brought the thing up. We had sold supplies for new 
houses, in the shape of kitchen outfits, and before the houses were 
occupied the contractor failed. We had made no record on the 
county records of our claim, and as a result we hadn’t any more 
right to the stuff than the man who bought it, even though the stuff 
was ours and we had paid for collecting them (?) we hadn’t any 
claim to it. I don’t know whether you know that is generally the 
fact; but it is a fact in Pennsylvania, as Mr. Murdock said. Another 
relating to the form under which they sell. Some companies have a 
contract form of sale which they sign; but that isn’t any good form 
of legal standpoint. The only thing that is good is an acknowledg- 
ment from the consumer, as I understand it, whereby you furnish 
him with appliances in which you retain ownership until fully paid 
for. Suppose you have an installment sale. This might better be in 
the form of a lease, and pay installment rentals, which may be 
credited against that appliance, with the understanding with the les- 
see that you will give him a bill of sale when the payments are com- 
pleted, not rendering a bill of sale when you put the appliance in. 
Further, you must have that acknowledgment and lease recorded as 
evidence against the person or property, which may cost you much 
more than the appliance is worth. It isa fact if you want to work 
on those lines. Mr. Ganser’s suggestion that you give a reason why 
they should pay for is, better than all the legal forms and use of at- 
torneys and everything else that you can have. Try and sell your 
appliances to a man whose credit is good and you will be better off 
financially in the end. I think the credit end, on the appliance part 
of the business, may perhaps be giving managers and new business 
men more concern than anything else connected with the business, 
where itis not handled properly. I believe some of the difficulty 
existing between new business departments and the management de- 
partments of companies could be obviated if the management had a 
little more to say about whom should be extended credit by the new 
business manager. In some companies these departments are more 
or less divorced or separated. I don’t know whether they are divorced 
—they have probably never been together; but that would do away 
with a lot of trouble. The paper is certainly a creditable one. The 
men who have had experience in extending credit and operating with 
credit will see that the writer knows whereof he speaks; and there 
are a lot of things that might be emphasized. There are many 
sentences that evidently express the real truth of this matter. Sit 
down and think them over, having gotten yourself in a corner, and 
as the points appear you will see why he succeeded. The whole 
question is summed up in a sentence like this: ‘‘In considering the 
responsibility of a borrower a number of things must be taken into 
consideration. What are his habits? Is he extravagant? Does he 
live beyond his means? Is he spending more money than he earns? 
And has hea reputation for honesty?” If you know those things 
about a man you will know exactly what to do and how far to go in 
giving him credit. 

Mr. Smith—In State of Pennsylvania the only thing that will hold 
water is rather expensive. As one gentleman said, the legal end 
sometimes costs more than the appliance end. I think it is a ques- 
tion of mortgage and bailment. In other words, it is nothing more 
or less than selling a gas stove. You agree to lease it to them for $1 
@ month for a certain number of months, and you have an under- 
standing with the customer that when a certain amount has been 
paid in you give him a bill of sale of the stove. I de not think that 
proposition has ever been attacked in the courtsof Pennsylvania. Of 
course, a customer must have confidence in the company that it will 
do what it asserts it will do; but if anything appears in the contract 
as to a sale, with reference to allowing a certain amount towards the 


payment, or that the rental shall apply to the payment, I think leaves 
a point of attack, 


The President—The form of lease that Mr. Dutton spoke about is 
the form that we use. In the last 2 years we have had three cases in 
which people who obtained appliances from us were bankrupt. In 
each case it was distinctly stated in the lease that the appliance was 
simply loaned on a rental at so much a month, that it was the prop- 
erty of the Williamsport Gas Company, and in each case where the 
appliance was not fully paid for, we were able to obtain our appli- 
ance without the least trouble. The court never questioned our right 
to take that property out, even when other property, put in practi- 
cally the same as ours, but not under a lease, was taken and held by 
judgment. 

Mr. Dugan—I think it is the same lease that is being used in this 
State at this time. The court did sustain that lease. But the lease, if 
I remember correctly, was written by the Attorney-General of the 
State (Mr. McCormick, now deceased), and shortly after it was put in 
for the use of this Company, we had some trouble during my con- 
nection with it to recover a certain line of appliances which had been 
installed. I personally removed them, and an action was brought 
against us. The court sustained the lease, and I think the law de- 
clared how the lease should be worded. If there is not printed on the 
back of the lease, giving the lessee a final bill of sale after certain 
things have been carried out by the Company, you will have no 
trouble. 

Mr. Peffley—In New York, where they rent stoves at $3 a year, to 
builders of very large apartment houses, they recently had a case in 
court respecting a building which I think carried possibly 160 ranges, 
which ranges were rented by the original builder on the basis of $3 
each per year. Before the year was up he sold the building to a see- 
ond party, and when the 12 months expired the Gas Company asked 
the new owner to pay the $3 a year rental. The man refused, saying 
that he bought the property and the gas stoves formed part of that 
property. The case was taken to court, and I do not know whether 
it went to the Supreme or other higher courts, but the initial decision 
was against the Company. Il think it is now under consideration in 
New York, as to whether or not they will lease or rent to promoters 
or builders, or just simply to the individual. Each individual in that 
apartment may rent his appliances. You see it brings them down to 
a very small percentage as to loss. Another thing with which I am 
not familiar. I find in some sections that gas companies are putting 
a property tag on their stoves. I do not know whether anybody in 
Pennsylvania is using them or just what effect they would have on 
any legal action. You will find in many towns that the gas com- 
pany has a tag either on the outside of the stove or inside of the door, 
showing it is the property of the local gas company. 

Mr. Murdock—In selling stoves on a lease to the renter, we had 
several peculiar cases in which the renter moved out without notify- 
ing us. Then, when we went to take out the stove the property owner 
showed an attachment on the stove for the rent, and wants to charge 
us $2 or $3 for storage on that stove, which would perhaps be 3 or 4 
days, even a week, after the tenant vacated the premises. 

Mr. Dutton—I may say Mr. Murdock has no retaliation there. The 
point has been threshed out and it is just the difference between filing 
and not filing your claims. If you file claim of ownership neither 
the owner of the property nor anyone else can keep you from getting 
your property. If you don’t file your claim and the property is sold 
and the stove is in there at the time of the sale you have absolutely 
no redress and cannot get your property. 

Mr. Murdack—It is not a sale of the property ; it is a rental. 

Mr. Dutton—If it is not sold and is attached for rent of the previ- 
ous owner, your claim not being filed, you can’t get it. 

Mr. Murdock—That is the question I want to have settled. When 
you record your lease you have to expend about $2.50 for every appli- 
ance sold. We couldn’t afford to doit. Twoor3 of those cases came 
up lately where the property owner had the stoves for.rent of the 
renter. The easiest way I could get out was to settle for a dollar or 
two. 

Mr. Dutton—I would like to emphasize the suggestion brought up 
by Mr. Peffley (it was brought to my notice by my attorney, who I 
suppose got it from some other source, knowing the ualue of it, par- 
ticularly in Pennsylvania) ; that is, the question of tagging your 
property. He suggested to me, to avoid the cost of proving small 
claims and on small amounts of property sold by the company or 
leased, the greatest protection he knew of was to notify the man who 
rents the house or uses the appliance, that by placing the gas com- 
pany’s name on it with a tag of notification you had a right to prove 





your property at any time without going through further legal pro- 
(Continued on page 310.) 
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(Special Editorial Correspondence. } 


EIGHTH CONVENTION, SOUTHWESTERN ELEC- 
TRICAL AND GAS ASSOCIATION. 

The Southwestern Electrical and Gas Association held its Eighth 
‘annual convention, April 25, 26 and 27, 1912, at San Antonio, Tex., 
~with headquarters in the St. Anthony Hotel. An attendance of over 
‘800 was registered, including delegates and representatives of supply 
‘houses. The sessions were called to order Thursday morning, April 
25th, at 10:30, by the President, Mr. J. E. Carroll, of Beaumont. 
‘The Hon. J. H. Kirkpatrick delivered a hearty address of welcome 
‘which was cleverly responded to by Mr. S. M. Graham, of Houston. 

President’s Address.—President Carroll, in his address, called 
‘special attention tothe value of the Question Box, which is under 
the clever conducting of Dr. A. C. Scott (Dallas), formerly Dean of 
‘the Engineering School, University of Texas, and suggested that 
‘more time be allowed for discussion at the conventions, and the 
President also emphasized the exceeding value of the element of at- 
itendance at the sessions. Several of the past-Presidents, he said, 
had spoken of keeping in touch with the public by being frank and 
honest with them; but the best way, in his opinion, was the liberal 
use of advertising space in the papers, thus affording an opportunity 
to keep the public fully advised of the usefulness of specialties and 





at the same creating a demand for appliances that tend to make do- 
mestic duties less onerous. To make the public realize how much | 
the public service corporations had to do with the increase in the | 
value of their property would make them less prone to find fault, the | 
greater part of unfavorable comment about public service corpora- | 
tions being caused through the public misunderstanding as to what | 
the companies are really doing for them. The President urged upon | 
the member companies the importance of being more active in having | 
‘constructive legislation passed which would protect their interests, 
mentioning specifically the advisability of suppressing the unscrupu- | 
lous damage suit lawyer, and limiting the contingent fee collectible 
frem his clients, which is nothing more or less than a tax upon the | 
public. The President recommended the appointment of a commit- | 
tee to co-operate with other interests in the State in preparing for 
enactment a law that would give some relief from the indirect public | 
tax of damage suit attorneys. The President also recommended the | 
appointment of a permanent, paid Secretary who would devote all | 
his time to the interests and welfare of the Association. Mr. George 
M. Griffith, of the Galveston Gas Company, then read a very in- | 
teresting paper on ‘‘Prepayment Meters: Their Advantages and | 
Disadvantages.” In its paragraphs Mr. Griffith reviewed the prac- | 
tical conditions attending the installation and use of prepayment | 
meters, and among the advantages mentioned were: It acted as a | 
fine collector of delinquent accounts; avoided the possibility of | 
tenants moving out without paying their last bills, or allowing | 
subsequent parties to use on the old meter installation; provided | 
the money for the gas sold at the time most needed, mentioning 
but one practical disadvantage, that of a lack of ‘‘ quarters ’’ at the, 
critical moment. Some of the Company’s disadvantages mentioned | 
were: The prepayment meter could not be set for gas on a sliding 
scale, the dishonest collector, the use of other than 25-cent pieces | 
of lawful money of the United States, and having the meter broken 


into and the money removed. The disadvantage of not being able 
to set the meter for a sliding scale could be obviated, it was sug- 
gested by the writer, by a refund system; but this entailed ad- 
ditional accounting and opened the way for a great many com- 
plaints. One of the greatest difficulties cited was the inability to fix 
the responsibility for meters in places where the tenants come and 
go. The reduction of sales per meter was also mentioned as being an 
objection to the prepayment meter. Much spirited discussion fol- 
lowed the reading of this paper. Mr. H. M. Moore (Austin) opened 
the discussion by strongly advocating prepayment meters, especially 
for certain classes of business. He had, he stated, 900 regular meters 
and 2,500 prepayment in Austin. In citing his experience Mr. Moore 
brought out the fact that the meter was especially advantageous in 
the South, where there is so much colored help, a class of help hav- 
ing no conception of economy. Mr. Moore also advocated a strict 
enforcement of the rules of the company in making consumers re- 
sponsible for meter and contents while on the premises, stating that 
the strict enforcement of this rule avoided a great deal of the trouble 
due to robbery. Mr. Cooper followed Mr. Moore, and stated that the 
prepayment meter was used principally in towns where a great deal 
of manufacturing was done, and cited his experiences in the State of 
New York in bringing about legislation making the interference with 
a meter a felony, and that such meter being on the premises was 
prima facie evidence against the occupant as to his guilt. Mr. Moore, 
replying to Mr. Cooper’s suggestion, stated that they had such a law 
in Texas, but that there was no penalty attached for failure to pay 
such a fine. Mr. W. H. Riblet (Houston) stated that they did not 
attempt to prosecute anyone for stealing from meters, but spent all 
their time in devising a meter that could not be gotten into. Mr. F. 
M. Lege, Jr., said that at a time when the consumer had no quarter, 
or felt the necessity of economy, before he would go to the trouble to 
get a quarter, or allow himself to put in a hard-earned quarter, would 
fire up a wood or a coal stove if one were convenient. That the read- 
ing and examining of meters 2 or 3 times a month reduced the tempta- 
tion to,rob meters, was a point made by Mr. Storm, of Amarillo. Mr. 
Dean, of Atlanta, thought it was better practice to let a consumer use 
his coal or wood stove now and again, with only an average bill of 
$5 a month year-in and year-out, than to have a bill of $7 to $9 fora 
year or two, and then in disgust tell you to remove the service. 

Thursday Afternoon Session.—Mr. T. C. Brown, General Superin- 
tendent Transportation, San Antonio Traction Company, gave an in- 
teresting talk on the ** History of Street Railway Development in 
Texas,’’ as the first address of the afternoon session. Mr. Brown had 
on exhibition one of the strap rails and a frog that were used in San 
Antonio in thedays when mules were the motive force. He empha- 
sized the importance of the development of trainmen as one of the 
most essential features of progress. Mr. C. O. Burney, of Stone & 
Webster, followed Mr. Brown with a number of very interesting sug- 
gestions in regard to the most recent characteristics in the design and 
construction of city and interurban cars. Mr. A. D. Brinkerhoff, 
Assistant Superintendent of the Waco Electric and Gas Company, 
then read a paper entitled ‘‘'A Treatise on the Distribution of Elec- 
tricity from the Central Station,’’ which proved of considerable in- 
terest, and a number of the members engaged in its discussion. The 
Southwestern Electrical and Gas Association has developed to an un- 
usual degree of proficiency the Question Box idea. The Street Rail- 
way Section was taken up, following the regular papers of the after- 
noon session, and several hours of discussion of questions pertaining 
to that line of work were very profitably occupied. 


Friday Morning Session.—The first paper on the programme was 
on the subject of ‘* The Benefit of the Interurban to the Community,”’ 
by R. B. Stichter, General Manager of the Texas Traction Company, 

allas. Some of the main features of the Stichter paper were the 
development of the pride of the citizens in the suburban and rural 
districts through comparison with the well painted houses and well 
kept homes of the city, the increase in value of property adjoining 
the interurban line, the benefits received by the poorer class through 
cheaper rent and more ground, the providing of a market for the 
farmer’s produce and the general increase of population and improve- 
ment of residence and business property. After much interesting 
discussion of this general subject, the Question Box was taken up and 
the query, ‘‘ What success have you had in burning slack coal and 
lignite with stokers?’’ proved of principal interest. Mr. C. W. Kel- 
logg, Manager of the El Paso Electric Railway Company, opened 
the discussion by stating that, with the use of chain grate stokers, 
the slack coal from the New Mexico mines run could be burned ab- 
solutely smokelessly, and at an economy. The coal from which the 
slack was made was of a. coking type: Several members gave their 
experiences with Texas lignite, and Mr. A. E. Judge, of Tyler, was 
a particularly strong advocate of the use of Texas lignite as more 
economical than oil. The principal difficulty mentioned by any of 
those who discussed the question was the increased labor cost due to 
the volume to be handled. There seems quite a wide difference of 
opinion at the present time with reference to the advisability of the 
general use of Texas lignite. 


Friday Afternoon Session,—‘‘ Theft of Electric Current and Gas ” 
was @ subject handled very ably by Mr. H. L. Geisse, of the San 
Antonio Gas and Electric Company, His paper was a very practical 








‘May 6, 1912 


American Gas 





Light Dournal. 309 








one, dealing as it did with the decisions, opinions, nature of evidence, 
character of proof and the statutes of the various States with refer- 
ence to theft of gas, water or electricity. These stealings have been 
a great annoyance to public service corporations, and under the 
present laws it was necessary to have eye-witnesses to the stealing, 
diverting (or attempting to divert) gas, current or water. An effort 
is being made to have laws passed placing the responsibility of the 
meter upon the occupant of the premises, and when that is put into 
effect it is believed that a very positive step will have been taken to- 
wards stopping thefts of this character. One of the most interesting 

apers presented at the convention was that by Mr. E. W. Kellogg, 
, of El Paso, entitled ‘‘ Relations That Should Exist Between the 
Public and Public Service Corporations.’’ After outlining the funda- 
mental conditions existing between the public and public service 
corporations, Mr. Kellogg devoted his attention to the ways and 
means in which the matter of public policy should be handled by the 


corporations. The following from it seems worthy of reproduction 
here : 


‘* The rapid growth of the public service business in the last dozen 
years, involving, as it has, the solving of many technical problems, 
has tended to give the technical man the whip hand, and to suggest 
that the mass of technicality which surrounds the public service busi- 
ness necessitated the highest degree of trained skill for the manage- 
ment of the public service properties, the obvious inference having 
been that the beginning and end of the public service business was 
embraced in the showing of the ‘ Tirrell Regulator’ and the per cent. 
of bad debts, not to mention load factors, demand factors, diversity 
factors, and other things which the public could never be able to 
grasp. This frame of mind had as much as anything else to do with 
the disregard of public opinion which largely prevailed until a few 
years ago in many public service corporation managements. In re- 
cent years the pendulum has begun to swing back, and sensible man- 
agers have come to realize that, while many of the public service 
problems were technical and new yet that the fundamental ones were 
old as the hills; and that the same underlying principles govern the 
sale of transportation, gas and electricity as the sale of food and 
clothing. Such maxims as: ‘ You can catch more flies with molasses 
than with vinegar;’ ‘Doas You’d be Done By;’ ‘A Soft Answer 
Turneth away Wrath,’ and ‘A Good Name is Better than Riches.’ 
were found to apply specifically to the public service business. These, 
and many similar maxims were, of course, well known and univer- 
sally recognized before the public service business was ever heard of, 
but for a long time they were somehow not applied practically by 

ublic service managers. Even to-day that difficulty still exists. 
The reason for this I believe to be failure to appreciate the public’s 
point of view. The next idea I wish to present is the importance of 
‘the personal equation in the relations of the public service corpora- 
tion with the public. Here again it is important to get the public 
point of view. The average man knows nothing specific about the 
company’s organization or lines of responsibility, and feels that, 
when he is doing business with any employee of the company, he is 
doing business with the company. Legally and practically he is ab- 
solutely right in that feeling, and it is the duty of the company to see 
to it that each one of its employees properly represents the views and 
and policy of the company, in its relationsto the public. The failure 
‘of the public service managements to grasp and act on that fact has 
been the cause of much public hostility towards public utility com- 
panies. What good does it do for the manager of the company to be 
just and courteous if the meter man tracks in mud when he reads the 
meter, or the line gang ruthlessly cuts down the shade trees in front 
of someone’s house without saying, ‘By your leave,’ or the motor- 
man passes up a patron of the cars? I have treated public relations 
throughout on the assumption that the service furnished was techni- 
cally good, and have tried to suggest how much more than mere 
technical perfection is needed for the most successful management. 
Even in semi-technical matters the public’s point of view can profit- 
ably be bornein mind. Your customer is more interested in prompt 
answering of trouble calls than in the nature of the meter depart- 
ment card systems; and clean windows and well painted cars create 
more public enthusiasm than the latest thing in maximum traction 
trucks. As to specific ways and means of getting into proper touch 
with the public, they are too numerous to mention in detail, but the fol- 
lowing general principles carefully followed will greatly strengthen 
any public situation : 


‘*1, Make personal politeness, self-control and tact absolute re- 
quirements of every employee of thecompany. The employee’s fail- 
ure in this regard should be disciplined as severely as any other. 

‘*2. Meet every issue raised by the public promptly, fairly and 
fully; the reputation thus built up will put the company in a 
position where it will always get a square deal. 

‘*3, Adopt as a general principle of action the famous saying of 
Marshall Field, of Chicago, that ‘Every customer in my store is 
right.’ By admitting the customer’s point of view from the start, it 
is much easier to get him to later adopt the company’s view, if in- 
vestigation shows the latter to be the correct one. 

‘*4. Make access to the company, for information or complaints, as 
easy and direct as possible, and have as few service requirements as 
possible. The public hates to see the red tape sticking out. 

‘*5. Make the operation of the policies of keeping friendly with the 
public continuous. It is the day-to-day work that counts here, rather 
than spasmodic attempts when trouble arises.’’ 


In the discussion a novel method of interesting the public in the 
welfare of the corporation was mentioned by Mr. J. E. Johnson, who 
throws his plant open to the public once a year and invites every one 


| to visit it. Refreshments are served. The idea of this novel plan is 

to show the public the coal that is being burned, the number of em- 
| ployees necessary to produce the service, the extent of the investment, 
and to give the public the impression that they are really getting 
something for the money they pay each month, and that it is not a 
matter of enormous profit to the public service corporation. This was 
especially suggested for the smaller plants. The supply men were 
then allowed to take charge of the sessions for the remainder of the 
convention. A number of interesting addresses were made by job- 
bers and agents of supply companies, after which the meeting 
adjourned. 

Saturd 1y Morning Session.—At the last session of the convention 
(Saturday morning) the members authorized the organization within 
the Association of a Suppliers’ Section, to be composed of all associate 
members, who would have charge of exhibits and be entitled to repre- 
sentation on the programme to the extent of a half-day’s meeting. 
A permanent Secretary, who should devote his entire time to the 
interests of the Association, was also authorized. The selection of 
the next place of meeting and the permanent Secretary were left in 
the hands of the Executive Committee. Either Fort Worth or Gal- 
veston will probably bethe next meeting place. The following were 
elected officers for the ensuing year : 

President —F. M. Lege, Jr., Galveston. 

First Vice-President —D. G. Fisher, Dallas. 

Second Vice-President—G. H. Clifford, Fort Worth. 
Third Vice-President —-W. L. Wood, Jr., Texarkana. 
Treasurer —A. E. Judge, Tyler. 

The convention was a very successful one, and special credit for its 
completeness are certainly due to President Carroll and Secretary 
Fisher. 

Entertainment.—A number of the delegates and representatives of 
the supply houses were accompanied by their wives, and while the 
sessions of the convention were in progress the ladies were very well 
entertained by provision of the local entertainment committee. An 
automobile ride to ‘t The Missions,” a visit to ‘‘ The Alamo,”’ a recep- 
tion at the Country Club and a theater party were the principal fea- 
tures of the outings for the ladies. A reception was given the dele- 
gates to the convention by the supply men at the Electrical Exhibit, 
St. Anthony Hotel, Thursday evening, and on Friday evening a grand 
rejuvenation with joviation of the ‘‘ Sons of Jove”’ was held, includ- 
ing a parade, initiation of candidates and a smoker. A tour of San 
Antonio was arranged for all on Saturday afternoon. ‘There are so 
many interesting and historic features about San Antonio that the 
delegates were kept busy, between sessions and regular entertain- 
ments, getting around to view several of the special features about 
which they were respectively interested.—G. 








BRIEFLY TOLD. 
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EIGHTH MEETING OF THE Gas MEET«cRS,—The eighth meeting of the 
Gas Meeters was held Friday, April 26, at 4 P.m., in the Electrical 
Testing Laboratories, 80th street and East End avenue, New York. 
Some 60-odd members were escorted through the laboratories in small 
squads, by Dr. C. H. Sharp, Mr. P. S. Millar and their assistants. 
The many pieces of modern apparatus were fully described and 
seemed of considerable interest to those who viewed them. The in- 
spection at an end, the members gathered at the meeting hall, where 
Dr. C. H. Sharp, having explained the scope of work of the labora- 
tories, exhibited a new, low-volt, 2-candle power tungsten lamp, 
made especially for open flame gas testing, the standard being of 
approximately the same color asthe latter. Through the courtesy of 
the Laboratories the members were carried in auto bus from the Ele- 
vated to the meeting place, and again from the Laboratories to the 
Cafe Bismarck, where dinner was served shortly after 6 o’clock. 
After an enjoyable meal Chairman I. W. Peffly introduced Secretary 
Owens, who, announced that the next meeting would be held 
May 24, on which occasion Mr. Henry L. Doherty would speak on the 
‘* Wage Earner as an Investor.”” After a short discussion of the So- 
ciety’s routine business, the meeting adjourned at 8:30 P.M. Among 
those present were Messrs. 8S. K. Campbell, W. W. Barnes, W. H. 
Pettes, Louis Stotz, Norman Macbeth, R. F. Pierce, Charles F. 
Leonard, T. M. Ambler, W. J. Welsh, A. H. Humphrey and A. R. 
Burr. It may be of interest to note that, although these meetings 
take place monthly, the attendance included guests from the follow- 
ing cities outside of New York: Bridgeport and New Haven, Conn. ; 
Syracuse, Albany and Hempstead, N. Y.; Newark and Atlantic 
Highlands, N. J.; and Philadelphia, Pa. 


CURRENT MENTION— 


Tuk Gas Machinery Company, of Cleveland, O., has been awarded 
the contract for the new water gas plant to be installed in the works 
of the South Framingham (Mass.) Gas Company. ‘The items include 
2 water gas sets, exhausters, tar extractor, oil storage tank, connec- 
tions, etc. Mr. F. W. Jennings, General Superintendent of the Com- 
pany, is constructing new buildings in which to house the named 
apparatus. Heis also preparing for high pressure distribution to the 
adjoining properties of the West Boston Gas Company, to provide for 
the ever increasing consumption, and to maintain the good service 
that he is certain to keep up while he is ‘‘ on the job.” 





AT the April meeting of the ‘‘ Progress Club,” of the Brooklyn 
Union Gas Company, the feature of the evening was a lecture by Dr, 
George J. Mahr, whose theme was ‘‘ Our Treatment of Gas Poison- 
ing and First Aid,’’ the exposition being greatly aided by a practical 





demonstration of the apparatus known as the ‘*‘ Pulmotor.”’ 
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cesses. This will practically clear you if you identify the property 
as being yours. Itis a known fact to everyone who uses the property 
that it belongs to someone else. 

Mr. Ganser—While Mr. Dutton is on that subject I would like to 
add something that comes right in that line. We havea very short 
form of contract that has stood. It reads: 


“Thereby order * * * No. * * Range, to be placed in my 
residence No. * * Street. I hereby agree to pay * * * each 


month until * * * has been paid, when title tothe range becomes 
mine.”’ 


Four or 5 years ago we placed a cabinet range in a place that was 
sold out by the sheriff. The sheriff told us it would be necessary to 
’ pveplevin in-that range if we wanted to have any claim whatever on 
it. We asked him if he would not refer the matter to his solicitor. 
The sheriff’s solicitor at that time was one of the brightest legal 
minds in ourcounty. He sustained our contract. He said he be- 
lieved that contract would stand in any court. 

Vice-President Ganser here assumed the Chair. 

Mr. Dugan—I would ask Mr. Dutton as to what particular place 
on the property he would put the tag. Otherwise the point I want 
to bring out is that, even though you had tagged the property, if you 
tagged it in such a way that it is not visible to the eye when looking 
at that piece of property, the tagging of it was of little use. In other 
words, if you hide it, because you don’t want to offend the customer 
in having somebody know that the property is not his, then the tag- 
ging is no good and would not stand in law. 

Mr. Dutton—I tried to make it plain that that tag must be visible 
so that anyone using the appliance would notice it. I think that was 
the point I made. 

Mr. Dugan—The point I make is that, even if the parties using the 
range knew it, the appraiser of the delinquent property, if he had to 
search for it to find it and did not find it, did not see it, because he 
did not search, then the company would not recover the goods. If 
it were tagged on top of the frame of the stove or on a foot-board or 
door, where it was absolutely visible to the eye of anyone coming 
near that piece of property, notice was being given to everybody that 
it was your property ; but if- you have it on the back or side plates of 
the range, or some other place where it is hard to find, then I do not 
think it is any good to you. 

Mr. Gotwals—What method would you pursue, not knowing 
whether the party was going to pay on the monthly plan or pay cash 
for it? For instance, we have a 30-day, cash period and can very 
seldom determine or get from the customer whether he will pay up at 
the end of the 30. If they pay cash for the range they don’t want a 
seal on there that that is the property of the gas company, which 
meant that we would have to remove that plate from the range. I 
think you would get into complication that way. You cannot always 
determine whether it is going to be a sale or not. 

Mr. Peffley—The people I have in mind do not place the property 
tag on the stoves until it is set. It is put on with a stove bolt, and if 
the stove is paid for at the end of 30 days the people themselves can 
remove it, or any gas man or demonstrator or fitter or anybody in 
that neighborhood can remove it in about 1 minute’s time. 

Mr. Gotwals—What would prevent the customer from removing it 
anyway. 

Mr. Peffley—Nothing at all; he could easily take it off. 

Mr. Murdock—Did Mr. Dutton have to notify the property owner 
also in addition to the party who bought the stove. 

Mr. Dutton—To what do you refer, Mr. Murdock? 

Mr. Murdock—To tagging the stove. 

Mr. Dutton—I did not know of any place the tagging method has 
been used. It was new to me and Mr. Peffley simply reminded me of 
what had been told. I have never had it in force. 

Mr. Murdock—I understood you stated you would have to notify 
the property owner, did you not? 

Mr. Dutton—No, I don’t remember I said that. 
in mind; simply have it on the property. 

President Rhoades resumed the Chair. 

The Secretary —One more question about that tag method. I do not 
see what it is going to cover. Tagging a stove for a person buying a 
stove under a certain lease, is done in what manner? Why cannot 
any person whatever remove the tag as well as anybody else? If he 
does remove it how are you going to identify your property after- 
wards? It seems to me this is a very loose method. Any mechanic 
could remove that as well as anybody else, and if it is removable 


I didn’t have that 


after it is paid for why can’t it be done before? How is it going to 
protect us? That is the thing I would like to bring out. 

Mr. Peftley—The tags are placed there and cannot be removed. You 
must get to the fact that human nature is honest as a rule. Of 
course, there is no reason why we cannot move it out and sell it, 
but if you are going to assume he is honest, then tagging is protec- 
tion. 

The Secretary—No matter whether he sells it or moves, if you lease 
it you have that hold on the range, and he can never get away from 
it unless he moves out of town, in which case the cost to recover it is 
more than it is worth. In this case Ido not see how it protects us. 
If you say after the range is paid for it is no longer the property of 
the company, and you send a man there to remove that tag, if he can 
take it off why can’t the property owner? 

Mr. Cole—Mr. Ganser spoke of putting in a payment meter to col- 
lect these delinquent accounts. I would like to ask if gas companies 
operating under a franchise, calling for a $1 rate or any advertised 
rate, have a legal right to put in such ameter. In other words, 
to charge $2 for the gas, if they have an advertised rate, or if their 
franchise sets any definite rate. 

Mr. Ganser—I think the law permits any company doing business 
to resort to any means as long as those are fair and in the knowledge 
of the customer of how you are going to collect it. I do not believe 
it would be legal to put in a $2 meter, or a meter set ahead of the rate 
in any one’s premises, without notifying the consumer that you are 
doing so; but if you inform the consumer, which we always do, I do 
not think there is any question whatever as to the legality. 

The President—W hat would Mr. Ganser do if the party refused? 

Mr. Ganser—If the party refused to permit me to set the meter with 
a set ahead rate, of course, we would discontinue the supply. 

Mr. Peffley—But as to the legality of the proposition. I presume 
what Mr. Ganser says is true; yet I know there are States where one 
cannot do that. Massachusetts is one. 

Mr. Dutton—Does Mr. Peffley know if there is any law in the United 
States that prohibits two parties from making a contract. I do not 
believe the eourts would pass on that question in any State, if the 
two parties are agreeable to the contract. If I make a contract that 
a part of that money in that meter is a payment against a mantle, 
and they agree to it in formal words, I do not believe the Supreme 
Court of the United States would annul an agreement of that kind, 
irrespective of the fact that there is an ordinance stating that gas is 
a certain price; because thai is not paying for gas, it is paying for 
gas and appliances. 

Mr. Ganser—We have an account of $2 now that is going to be col- 
lected in that method, and there is no other way to get it. Being a 
valuable customer we do not want to lose his business. It is going 
to take possibly 4 or 5 months to clear up the account, but in addition 
we are continuing to keep the business and collect the old account. 
That has made our life easy, as far as those accounts are concerned. 

Mr. G. W. Beck—I suppose our people are no more honest than the 
people that they have been talking about here as to leases. I have 
been selling ranges for 10 or 12 years and had only one lease. I sent 
to Philadelphia to get a copy of their lease. I did make one man a 
lease, and he is the only fellow in 10 years who beat us. He took 
the range and left. Throwing the lease out of the back window I 
trusted tomy own judgment and haven’t lost more than 4 ranges out 
of 1,000 or 1,200 during the last 12 years. Of course, we take them 
back; but, as Mr. Murdock said awhile ago, we generally realize 
more than the advance on the stove. This matter of collecting by 
the prepaid meter is a great thing. A party owed us $45 for connect- 
ing the house pipes to a gas range and we put a prepayment meter 
on the range at $2.25; the regular rate is about $1.75. In the mean- 
time that man burned gas for 3 years besides having his business for 
that period. They quit using the gas practically in the winter and 
fall and cutting their bill to the minimum charge of 25 or 50 cents. 
But we get enough back from that to entirely warrant us in keeping 
it in service. We find a great many of them doing that. Does Mr. 
Ganser find a like condition in Norristown. 

Mr. Atticks—I believe this matter resolves itself largely into a 
matter of credit, and I might say, as long as you are dealing with 
honest people, although they may be unfortunate, you will almost 
surely make arrangements that will come out satisfactorily in the 
end without any trouble; but when we deal with habitual deadbeats, 
or people habitually dishonest, who enter into a contract or agree- 
ment with you with the expectation of coming out ahead of the game 
with you, they will probably beat you in the end almost any way you 





take it, Asa matter of personal experience, a few years ago I dis- 
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covered our form of lease was not up to the standard and would not 
hold, although we had used it and removed stoves on it and dida 
great many things on ‘‘bluff,’’ as we might say. So we went to our 
attorney and had him help us get up a lease that might be held good. 
He explained that, of course, we would always have to consider an 
appliance put out in that way as having been rented, and in order to 
live up to the letter of the agreement of the law as nearly as I could, 
as far as I was concerned and in my capacity, I had those leases 
signed up. I think we had to have a witness wherever we could; we 
always had the lease signed in the very best way possible. But in 
order to comply with the letter and the meaning of the law, as I un- 
derstand it, I never allowed a stove that had been put out under one 
of these leases to enter into the regular ledger account. I opened up 
a book that I called the rental book, and in it I kept track of those 
stoves put out on those leases, also the credits. I tried to carry that 
stove along in stock on the balance that was due on it in my stock 
account; to bring up the question, if there ever be a question come 
up, to show whether that stove had ever actually been sold to that 
party I could show in my book that it was never sold, but was in my 
stock account there and would be there until the last payment had 
been made. It went along very nicely. Of course, we had some 
trouble in collections, and finally my books were audited. Now I 
will just let you imagine and figure out the trouble I got into with 
the rest of them. I think that matter of considering accounts has 
been abolished. 

Mr. Ganser—Mr. Atticks brought out a question that is the very 
best evidence of good faith on the part of the company in opening up 
a rental account. If the question comes up of claiming your range 
I think that account alone will prove conclusively that that range is 
rented. We do not do that, but the thought occurred to me that it 


Yet, this is the very man who will sit down in the evening, over a 
smoke, and tell you how the gas business ought to be run; give you 
some ideas of his own that ignorance, as he terms it, on the part of 
the chief clerk, or head of the department, has prevented from being 
adopted, and will inform you seriously that he has been kept down 
by jealousy from drawing twice as much pay as he is at present re- 
ceiving. 

Certain essentials all men must possess if they wish to hold their 
jobs for any length of time; but many men overrate these necessary 
things. For instance, a clerk musi be accurate in his figures, gram- 
matical in his expressions, neat and plain in his handwriting, court- 
eous and obliging to the public and respectful to his superiors. He 
must obey orders and do the work that is set before him. These are 
as requisite as the wearing of nice clothes, but no more so. 

Many men are to-day still holding the clerical positions they had 
20 years ago. They have had all these essentials and have them still. 
Their manners are perfect, their obedience is excellent, their hand- 
writing like copperplate; but they are still clerks. The trouble is, 
they stopped at the essentials, which are only the beginning. The 
man who advances is one who works for his office, his superior officer 
and his company, as well as for himself. He studies the work of the 
man directly in his own way of promotion. He not only does all that 
he is called upon to do, but finding tasks that are outside the routine 
of his desk, he makes suggestions after considering what ideas he may 
have toward an improvement on some particular line of work. He 
doesn’t find ideas by dreaming, gossiping or talking with other 
clerks when he should be at his work, but by studying and by close 
observation. There is not a company in the world (especially our 
own company) that does not offer an ambitious, studious and ob- 
servant man an opportunity for impressing himself so strongly on 











is the best evidence of good faith on the part of the company, that 
the range is actually rented. 

On motion of Mr. Dutton, a vote of thanks was passed to the writer 
of the paper. 

The President having made some routine announcements respect- 
ing badges, the preparations for the banquet, etc., a recess was or- 


dered to terminate at 2 P.M. 
(To be Continued.) 








Personal Improvement. 


= 


[A paper prepared by Mr. R. I. Wixson, Chief Clerk, Paterson office, 
New Jersey Public Service Gas Company. ] 


This subject opens up to all of us a vast field that, I think, really 
has never been totally conquered by anyone. Owing to the field 
being so large, I will endeavor to keep as close to our own situation 
as possible, which I am sure carries some excellent illustrations of 
self-improvement. It is but natural that every man, young or more 
advanced in years, should be ambitious to win the goodwill and atten- 
tion of his superiors, which can be accomplished in no easier way 
than by improving on the work that is allotted to him. I may say, 
with emphasis, that the man who does good work need make no 
special effort (ofher than as stated above) to bring himself into notice 
by his superiors, for the heads of all well-organized departments 
know what each man is doing and are better judges of his work than 
the employee himself. 

We should be particular in choosing our course for advancement, 
for sometimes that which may seem perfectly right to us might be 
very annoying to the head of our department. Ambition is good; 
but it should take the form of intelligent and faithful service, and 
events in their natural course will do the rest. If a person will bear 
in mind that one word ‘‘improve,’’ and master the duties of his 
present position, it will not be necessary to use any other method of 
applying for promotion, because his chief, when the opportunity pre- 
sents itself, would be only too anxious to place him in a higher posi- 
tion, so that he, himself, could feel satisfied that the work was being 
taken care of by a competent person. 

Many men never advance much above their original positions ; but 
these are the ones who work in an office merely to draw their pay. 
They have no love for their business and no ambition to improve, yet 
they wonder why new men are promoted over their heads, and attri- 
bute it to injustice and discrimination. 

I have known men who figured this way: ‘‘ I’ve got to be down at 
the office at 9; I go to lunch at 12; get back at 1, and leave at 5. 
Between hours, I can probably get out in the hall for 4 hour to read 
the paper and smoke a cigarette.” 


the management that promotion must come to him. Sometimes it 
may be slow ; but, bear in mind, the fellow holding the higher posi- 
tion is doing the same thing as yourself; so keep close to him and 
when he moves follow him up. No employer need render himself 
anxious about the young man who picks the right course of advance- 
ment. It may seem as though he were thrown into the sea; but he 
does not need any life preserver. Just give him a little encourage- 
ment and he will swim and breast the waves until he has reached the 
head of some important department. We must all start at the foot, 
perhaps fortunately so, for then our progress will always have been 
upward. 

Do we ever stop to realize how far-reaching it may be to the man 
who, after finishing his own work, volunteers to assist in a depart- 
ment other than his own, or who, after a busy day, stays at his work 
a little later than usual, or goes earlier some morning because there 
was some part of the business that had not been entirely settled the 
night before, or there was something to start next morning that he 
was afraid might not be ready or just right, and he goes down early 
to be sure. Perhaps his employer was somewhat anxious upon the 
same point, and he too, going down early that morning, finds this 
young man at his desk, showing that he is not working for salary 
alone, but has the success of the business at heart. This young man 
is bound to succeed, and only needs a temporary indulgence to come 
out all right. 

Planning one’s future is the first and most important question to 
be considered by a young man starting his business career, and is 
also an important matter to the person who is placing him. A mis- 
take made at this time is very often the reason why some people have 
not improved or bettered their conditions. Personally, I think it is 
absolutely wrong for any business man to employ a mechanic for a 
clerical position, or vice versa, just because the man is out of work 
and is willing to take the job for less money than the one who, being 
more inclined to follow the work, whose capabilities would render 
him a more valuable asset tothe one who would be held responsible 
for the success of the department in which he is to assist. 

Timidity has often been a drawback to many young men of good 
material, who have failed to take the opportunity of letting others 
know what there was in them, only because they were afraid that 
they might be mistaken and would be criticized, which is absolutely 
wrong. If there is anything in us worthy of mention bring it out. 
Let the rest know about it, and, if it is to be corrected, let it be cor- 
rected, and consider ourselves as having gained a point. 

Keep in touch with the head of your department. Always be ready 
to accept pleasantly and without fear any work that he gives you, for 
this is the surest way of learning his disposition, which is very often 
mistaken by an assistant. I was fortunate enough to be at a meeting 








in this room one afternoon and heard the above situation most ad- 
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mirably covered by our friend, Judge Cook, of Trenton, when he 
suggested a cure in hearty co-operation. Possibly this is not prac- 
ticed in all of our offices and departments, and if such be the case I 
would like to hear from anyone who can report unsatisfactory results. 
I mention co-operation as a line to improvement, for, by personal ex- 
perience, with the usual exception, I have always had very gratify- 
ing results, and I might say the exceptional cases have never done 
any harm. 

We must get away from the impression, if it should prevail, that 
our prospects of improvements are confined only to the acts which 
come into direct connection with the manager of our department or 
officers of the company with which we are connected. Do not forget 
that the one and all important point is that the business is run to 
make money. The more profit the company can make, the better 
our chances of advancement. The increase in profits can only come 
by an increase in business. To get the business we must be able to 
approach the public; so when handling a customer, no matter who 
he may be or how foolish his inquiry, we should answer it fully, 
satisfactorily and politely. The same rules can be applied to all de- 
partments, but particularly the new business department. A solicitor 
might be called the father of his business. It is he who must be care- 
ful and place his prospects right and where they are most likely to 
mature. The field must be cultivated with extreme politeness, a fair 
judgment of human nature, and that ever-prevailing willingness to 
assist in the selection of an article that will give the best satisfaction 
and at the same time act as a reference for future sales. 

It has often been quoted that it generally occurs that the prizes of 
business life are not secured by men whose thoughts and schemes 
are expended upon seizing them. Everywhere, in all ranks of em- 
ployment, are men who take themselves too seriously. Such, almost 
without exception, are the men whose interests are exterior and not 
interior. Their efforts are not directed toward self-improvement, to- 
ward the rendering of a better and increasingly improving service to 
employer or tothe company. The first requirement is to be fitted for 
better and higher things; the second is to attain them. Preparation 
comes by painful steps and slow ; promotion comes frequently to the 
truly earnest man as a surprise. 

Try to replace your present ideas by better ones and make your 
suggestions. There is room for them all. The man who makes them 
is the man who rises, and, if he does not neglect the essentials of his 
daily work while figuring out these problems, he cannot be kept 
down. 








Gas Progress in Beautiful Los. Angeles. 


— ep 


‘Prepared for the JOURNAL by Mr. C. 8. VANcE.] 


‘* Forty Years of Gas Progress in Los Angeles.”” That might well 
have been the title of the exhibit made by the Los Angeles Gas and 
Electric Corporation at the Pacific Land and Products Exposition, 
which was held in the Southern California metropolis from March 
12th to 28th. Two hundred and fifty thousand visitors paid their way 
through the gates, coming from all parts of the Pacific Coast, and 
even from the desert and the inter-mountain country. Very many of 
the visitors displayed keen interest in the booth of the gas and elec- 
tric corporation, which was certainly a charming architectural de- 
sign, executed in imitation marble, the interior being handsomely 
furnished for the comfort of callers. At one side of the entrance 
was exhibited an enlarged photograph of the Company’s first plant 
in Los Angeles—a tiny factory, with toy-like tanks, built (in 1867) on 
a small piece of land in what then was the center of the lazy little 
village. The picture shows the principal hotel at that time, just 
across the street from the gas works, while tile-roofed adobe houses 
of Mexican inhabitants cluster close about the plant. Turning from 
this reminder of the early days, visitors confronted a photograph of 
the newest holder, just completed by the Company, a noble steel 
structure that towers 290 feet, 7 inches toward the sky, and which 
has a diameter of 189 feet, 9 inches. This holder has a capacity of 
6,001,000 cubic feet. It is considerably larger than its sister holder 
(built in 1906), which is 228 feet, 6 inches high and which has a ca- 
pacity of 5,019,000 cubic feet. Meters with glass fronts, plainly 
showing their operation, were attached to gas and electric mains in 
the booth, and a crowd constantly surrounded them, quickly gaining 
an intelligent idea of their modus operandi. Externally the booth 
was illuminated by 8 Humphrey gas arcs, and the flood of light in 
the interior was supplied by numberless incandescent lamps and 
various types of gas burners. Ina grate were heaped carbon briquets 
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(a solid fuel by prod uct), manufactured by the Company and sold in 
large quantities in Los Angeles. A clever arrangement of red elec- 
tric lights gave the impression that the briquets were burning, and 
many a visitor held his hands over the “ fire” to test its heating 
properties. As an evidence of the Company’s liberality in the mat- 
ter of rates for gas, a large framed card gave the figures for various 
years from 1889: Then the price was $2.25 per 1,000 cubic feet, to the 
present charge of 80 cents. Instructive figures, which proved a 
source of pride to thousands of Los Angeles residents—all of them 
‘* boosters ’’ of their home city—illustrative the growth of the gas and 
electric plants, shown now to comprise 124,000 gas and electric con- 
sumers, 450 miles of overhead electric lines, 15 miles of underground 
electric conduits, 1,007 miles of gas mains, a gas generating capacity 
of 24,900,000 cubic feet daily, an electric generating capacity of 
24,200-horse power, a gas storage capacity of 13,900,000 cubic feet, 
and the employment of more than 1,000 men. 








(Concluded from page 296.) 


Flow of Gas Formule, Derived, Analyzed and Checked 
by Experimental Data, with Diagrams for Figuring 
the Flow of Gas in Street Mains and Services. 


a 


(Prepared by Mr. J. M. Sprtzauass, for the Eighth Meeting, Illinois 
Gas Association. ] 


(30.) RELATION OF DISCHARGE AND EQUIVALENT LENGTH. 


It is necessary now to determine from the data of the reliable ob- 
servations the probable drop of pressure per length of pipe for a given 
discharge. Plates 11 to 13 were drawn for that purpose to show the 
relation between discharges, drop and equivalent length for 1}, 2 and 
3 inch pipes. In the curves on these plates as in former set, the hori- 
zontal ordinate represents the manometers in order, but spaced in 
proportion to the equivalent lengths as given in Table No. 10. The 
vertical ordinates represent the actual drop of pressure, in inches of 
water, from the gas main to the manometer, as given on Tables 6, 8 
and 9 for the respective sizes. The points of the reliable observations 
were plotted on the plates, and those for the same discharge were 
joined together by an oblique dotted line representing by its slope to- 
wards the base the ratio of the drop to the length for the given dis- 
charge. 

Adopting a uniform vertical scale for the slope on each plate, the 
dotted lines were joined together by a smooth curve, drawn through 
the intersection of the lines with this scale, thus eliminating the pos- 
sible error in figuring by making the results follow the same general 
law. Through this curve and the adopted scale full lines were drawn 
for various discharges reading in hundreds of cubic feet. 


(31.) Co-ErFicient OF DISCHARGE FOR THEORETICAL EQuaTIon. 
Referring back to the theoretical equation for the flow of gas in pipes 
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we are going to determine the value of C for each size by the results 
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PLATE Nati 
SHOWING RELATION BETWEEN 
DISCHARGE ORUP AND EMUINALENT LENGTH 
FOR 2- INCH SERVICE PIPE 
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obtained from the data of the given tests. Fora given size of diameter 
and the same kind of gas, DW is a constant quantity. The value of 
the HL, which is also constant for a given discharge, was scaled off 
from diagrams Nos. 11. 12 and 13 for the respective sizes. The figures 
thus computed, as given in Table No. 12, were plotted on Plates Nos. 
14 to 17, where the value of C for each size was graphically deter- 
mined and marked on the respective diagram. 


(32.) CHART FOR FIGURING FLOW oF ILLUMINATING GAS IN SERVICE 
PiPEs. 


A special diagram or chart, similar to those for flow of gas in mains, 
was designed by the writer for figuring the flow of illuminating gas 
in service pipes. In the computation of this chart, the equations 
given on diagrams 14 to 17 were figured for the sizes 1, 1}, 2 and 3 
inches. The figures for 1}, 2, 3} and 4-inch services were computed 
by diagramatic manipulations of the equations given for the other 
sizes, 

With reference to Table 11, showing the equivalent length of the 
necessary fittings, the chart can be applied conveniently for deter- 
mining the size of service pipes; its use, however, is limited to a gas 
having a specific gravity between .65 and .70 as referred to air density. 


(33.) INCREASE IN PRESSURE DUE TO ALTITUDE. 


The change of absolute pressure due to altitude becomes very sig- 
nificant in the figuring of services for tall office buildings. In many 
cases the increase of pressure will more than coyer the friction drop 
in a given riser. However, an erroneous statement is widely circu- 
lated in the trade that 10 feet of height build up one-tenth of an inch 
water head. The current literature also respects this statement (see 
Hole’s ‘‘Distribution of Gas,’’ page 34) without any reference to the 
density of the gas. 

The simplest way to find the water head built up by a vertical 
column of gas is to consider the buoyant effect caused by the differ- 
ence in density between the gas and the atmospheric air. 


1 foot of air at 60° F. equals .0761 62.4 = .00122 ft. of water head. 

100 feet of air= .00122 x 100 x 12 = 1.46 inches of water head. 

100 feet of gas head = (1.46 W) = inches of water. W being the 
density of the gas referred to air. 


The buoyant effect of a 100 foot column is therefore 1.46 — (1.46 W) 
= 1.46 (1-W) inches of water. 
For illuminating gas having a density of 0.65 a column of 100 feet 


will build up. 
1.46 (1 — .65) = .51 inches of water. 


Fuel gas of 0.45 density will make 
1.46 (1 — .45) = .80 inches of water. 


Consulting the chart for the ‘‘ Flow of Gas in Service Pipes,’”’ we 
find a line drawn horizontally through the intersection of 5-tenths 
pressure with 100 feet length. This line intersecting the given 
diameters indicates the amount of gas which can be delivered by a 
riser of the respective size without the apparent drop in pressure. If 
the required supply is less than that indicated by the altitude line on 
the chart the length of the riser need not be provided for. It is more 
accurate, however; to credit the system with the equivalent of the 
vertical height and figure the drop necessary for the total length of 
pipe in the usual manner. 








Management & Commercial Methods. 











Master Plumbers, it was agreed to sell to the latter tank heaters at 
cost, plus the freight, they having the privilege of buying one or 
more at the same price. This price was lower than could be obtained 
by any of the plumbers individually, and although it meant no in- 
ducement of money, according to this plan the more used or sold the 
lower the prices became. A list price was then agreed upon, which 
gave the plumber a reasonable profit, and when a heater was sold by 
the Gas Company } the profit went to the Gas Company, the balance 
to the plumber; and in turn for this the plumbers install all water 
heaters for the Gas Company. When a water heater is sold by the 
Gas Company the plumber’s cost of connections is added to the list 
price. Together with this, a special proposition is made on large and 
small automatic heater account. If the plumbers sell more than 12 
automatic heaters in a year, an extra rebate of 3} per cent. is made; 
if from 12 to 25, a rebate of 5 per cent. ; from 25 to 35, 7} per cent., 
and everything over this, 10 percent. This arrangement is, of course, 
beneficial to the plumber, inasmuch as one plumber will not sell 
enough automatic heaters in a year to enjoy the rebate. while, with 
the agreement between the Gas Company and the plumber, each and 
every of the latter is working on a co-operative plan, collectively 
they will more than get in the rebate class. This gives the small in- 
dividual plumber just as much opportunity as his larger competitor, 
so that, all in all, they are like one big family ; the larger plumbers 
working hand-in-hand with the architect and dividing their rebate 
with him. It is then, of course, to the interest of the architect to 
specify the heater handled by the Gas Company. Another good fea- 
ture of this plan is that individual water heater accounts are carried 
by the plumbers, thus eliminating much work on the part of the Gas 
Company’s bookkeeping department. And a further good feature is 
the eliminating of cheap and inefficient tank water heaters from the 
city, which types have done much to injure the goodwill between the 
Gas Company and the consumer, as well as affecting the business of 
the more progressive and honest manufacturer of gas water heaters. 
With the assistance of the manufacturer the water heaters are adver- 
tised by the Gas Company direct to the public in the usual way: 
Street cars, folders, booklets, etc.; and this, of course, increases the 
plumber’s business, free of expense to him. Demonstrations of gas 
water heaters are held frequently at the Gas Company’s office, and 
the latter further assists the plumber by piping houses, etc., which 
have not been so adapted for the installation of automatic gas water 
heaters. The architect assists in the good work by specifying for all 
new homes either a large or small automatic heater or a very efficient 
boiler heater. An analysis of this plan develops the following good 
points for the benefit of the progressive Gas Company: (1) A lower 
price from the manufacturer of water heaters; (2), protection for the 
consumer and the Gas Company from cheaply constructed, inefficient 
water heaters; (3), more friendly relations with the plumbers and 
the architects; both large factors in the success of the gas industry ; 
(4), an increased gas output that is accomplished without endanger- 
ing the goodwill of the consumer; (5), less clerical work on the par; 
of the Gas Company, in so far as water heaters are concerned ; (6), 
no expense on the part of the Gas Company in connecting or main- 
taining water heaters. 








Recent Patent Issues. 


Prepared for the AMERICAN GAs Licgut JouRNAL by Roya E. Burnnam, 
solicitor of patents and counselor in patent causes, 833 Bond Building, 
Washington, D. C., from whom illustrations and specifications of any pat- 
ent mentioned below may be obtained for 20 cents. 





Tue CeparR Rapips Way oF HANDLING WaTER Heaters.—For the 
information of those gas companies that are anxious to increase their 
output through the media of the water heater the following plan, 
originated by Messrs. E. C. Weisgerber and Wm. H. Hulswit, of the 
Cedar Rapids (Ia.) Gas Light Company, contains many valuable 
points for consideration. After these gentlemen had investigated the 
situation, it was found that the Cedar Rapids’ plumbers did not work 
as harmoniously with the Gas Company as they might. One of the 
factors in this was the water heater business; and, after meeting the 
Master Plumbers, a plan was outlined which has worked to the ut- 
most satisfaction of all concerned, not only to the interest of the Gas 
Company but to the interest of the plumber, as well as the citizens of 
the city. It was decided to handle only one make of water heater, 
and the plumbers agreed to use only the type of water heater indorsed 
by the GasCompany. The latter secured a very low price from the 
manufacturer of the type adopted, and, after conferring with {the 





1,022,496. Process for the Filtration of Furnace Gases. F. Muller, 
Brebach-on-the-Saar, O. Johannsen, Neufechlingen, and P. Pape, 
Brebach-on-the-Saar, Germany, assignors to Company Rudolph 
Bocking & Cie., Erben Stumm-Halberg und Rud. Bocking G. M. 
B. H., Halbergerhutte, near Brebach, Germany. 

1,022,558. Gas Burner for Furnaces. E. H. Kesselman, Butler, Pa,, 
assignor of one-fourth to M. Kesselman, same place, and one fourth 
to J. McMichael, and one-fourth to E. McMichael, Chicora, Pa. 

1,022,649. Combined Oil and Gas Burner. A. R. Anthony, New 

York City, assignor to The Anthony Company, same place. 

1,022,678. Gas Producer. W. B. Hughes, Cleveland, O., assignor to 

The Wellman-Seaver Morgan Company, same place. 

1,022,822. Automatic Gas Cut Off. A.M. C. Bubb, Woodridge, Va. 

1,023,188. Means for Analyzing Flue Gases. H.H. Wilson, Altoona, 
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1,023,239. Ball Jointed Cleaning Device for Gas Receivers. 
Bosenius, Bochum, Germany. 


1,023,426. Machine for Inserting Pucker Cords in Tubular Structures. 
H. Jonson, New York City, assignor, by mesne assignments, to 
Mantle Machinery and Patents Company. 


1,023,446. Process of Making Illuminating Gas. 
Chicago, Ills. 
1,023,567. Gas Producer. W. R. Huttinger, Beverly, N. J. 


1,023,596. Gas Regulator. A. C. Roessler, Mineola, N. Y., and W. 
A. Armington, New York City, assignors to Bay State Gas Com- 
pany (Delaware). 


1,023,739. Meter Tester. R. E. Joyce, Coffeyville, Kas., assignor of 
one-half to W. H. Shepard, same place. 


1,023,978. Gas Generating Apparatus. M. & J. H. White, Luton, 
England. 


1,024,016. Gas Burner. A. B. Murray, Ross, Cal., assignor of 45/100 
to E. R. Bowne, San Francisco, Cal. 
1,024,061. Electric Gas Alarm. C. C. Clark, Guyandotte, W. Va. 


1,024,106. Windproof Casing for Inverted Incandescent Gas Burners. 
K. A. A. Staahlgren, New York City, assignor, by mesne assign- 
ments, to J. F. Allee, Dover, Del. 


1,024,117. Apparatus for Generating or Producing Gas. 
bridge, Keighley, England. 


1,024,128. Gas Producing Oven. A. Gohmann, Stettin, Germany, 
assignor to Stettiner Chamotte-Fabrik Actien-Gesellschaft vorm. 
Didier, Stettin, Germany. 


1,024,141. Tilting Pan Coke Discharging Apparatus. 
Sydney, Nova Scotia, Canada. 

1,024,199. Gas Lamp. S. B. Harvey, Chicago, Ills. 

1,024,261. Gas Burner. G. H. Huston, Cincinnati, O. 

1,024,277. Automatic Gas Lighter. J. A. Nelson, Davenport, Ia. 

1,024,334. Incandescent Mantle Chimney. B. F. Harman, Tulsa, 
Okla, 

1,024,393. E. R. Brayshaw, Manchester, England. 

1,024,443. Gas Burner. F. W. Gault, Jr., Louisville, Ky., assignor 
to F. W. Gault, Jr., Brazing and Manufacturing Company. 

1,024,462. Incandescent Gas Burner. H. Sussmann, Berlin, Germany, 


assignor to Deutsche Gasgluhlicht Aktiengesellschaft (Auergesell- 
schaft), Berlin, Germany. 


H. 


L. L. Summers, 


A. S. Cam- 


W.C. Mitchell, 


Gas Burner. 








Items of Interest 








TERE equipment on new account, recently bargained for by the 
proprietors of the Middletown (Conn.) Gas Light Company, calls for 
2 sets (6-foot) of modern water gas apparatus, by the United Gas Im- 
provement Company, and a new holder (in 2 lifts), so arranged as to 
permit the placing of a 3d lift when necessary, the ultimate capacity 
of the vessel to be 300,000 cubic feet. 





AT a meeting of the Town Board of North Hempstead, N. Y., which 
was held in the Manhasset Town Hall about a fortnight ago, Mr. 
Louis J. Smith, as attorney for the Hicksville-Westbury Gas Com- 
pany, said his Company was prepared to submit a contract to furnish 
gas for $1.40 per 1,000 cubic feet, the gas to be purchased at whole- 
sale; so-to-speak, from the Company: now supplying Flushing and 
adjoining districts. Mr. Smith asserted that a 22-candle power gas 
would be provided. While noaction was taken, the proposal seemed 
to meet the thought of those present, in that such practice would not 
require the placing of a plant within the sacred confines of the fox- 
hunting residents of Hicksville and Westbury. 





‘“B. R. R.,”’ writing from Coldwater, Mich., under date of the 26th 
inst., says: ‘‘ Beyond a doubt the most unique display, resulting from 
the studies and thoughts of Mr. Mark Dunham, of the Coldwater Gas 
Light and Fuel Company, is that arranged for the Company’s show 
windows. The purpose of the outfit is to give an idea of the many 
gas devices that are used every day in ordinary trafficking. The 
show takes the form of a train of cars, perfectly equipped for the 
rails. The engine consists of a hot water heater, topped with a gas 
dome with a gas oven for the cab. The drive wheels are formed out 





of shades and the piston rods are composed of gas globes. The tender 
is built of ovens, served with coal, and the wheels are shaped out of 
gas brackets. A large car is built up of various gas appliances, imi- 
tating boxes of mantles, sets of globes and other household articles 
listed in the tables of fixtures. The cow-catcher is built up out of flat 
gas irons, and the headlight is in the shape of a Welsbach Junior 
lamp. The matching and patching have been so well done that the 
likeliness to a steam road’s passenger equipment is really remarkable. 
Every article—save the Humphrey hot water heater—is in stock in 
the Company’s appliance division, and the display is attracting the 
attention of every passerby. Mr. Turner says it is the greatest bit of 
advertising that the Company has ever done.” 





Tue April meeting of the Consumers Company’s (Reading, Pa.) Gas 
Employees was notable for the attendance thereat. The meeting was 
business-like in every respect, and Acting-President George A. Mc- 
Kinney kept things running along in smooth way. The officers 
elected for the ensuing year were. President, Pierce Sands; Secre- 
tary, E. K. Yoder; Editor of ‘‘Gas”’ (the Association’s regular 
monthly publication), J. Kline. 





Mr. SAMUEL T. Boping, the new President of the United Gas Im- 
provement Company, has submitted to the shareholders the Com- 
pany’s 30th annual report, which has to do with its accomplishments 
in the year ended December 31, 1911. The net receipts were $7,223, 491, 
a gain of $144,438 over last year. Dividend accounted for the distribu- 
tion $4,440,236 to the shareholders, the sum of $740,500 was invested 
in the sinking fund for the amortization investmentin the Phila- 
delphia gas works, and the tidy sum of $2,042,755 was carried to sur- 
plus. Gross earnings were itemized at $8,300,348, an increase of 
$148,147, and the expenses were $1,084,856, or an increase of $4,378. 
Net profits were equal to 13.01 per cent. upon the capital, which com- 
pares with 12} in 1910. The accumulated surplus totals $22,621,773, 
or well over 40 per cent. of the capital outstanding. Sales of gas in 
Philadelphia city increased 2.98 per cent. ; ontside of Philadelphia 
the increase was 8.11 per cent. Its natural gas output showed a loss 
of 4.08 per cent., and its output of electric current increased 12.54 per 
cent. It is estimated that extensions and improvements planned for 
this twelvemonth will entail an expenditure of $3,471,117, of which 
sum $1,067,054 will be expended on the Philadelphia plant. Provis- 
ion has been made for this huge outlay. The report also carries a 
copy of the minute adopted by the Board on the retirement of Mr. 
Thomas Dolan as President ; also, very beautiful tributes to the worth 
of Mr. Dolan, prepared respectively by Mr. Randall Morgan and Mr. 
Samuel Taylor Bodine. Of course, as was stated some time since in 
the JouRNAL, Mr. Dolan is actively engaged in the work as Chairman 
of the Board. The annual meeting takes place to-day. 





Toe Hon. Jno. Wanamaker has taken title to the Philadelphia 
property on the East bank of the Delaware river, between Chestnut 
and Filbert streets. The tracts will be remembered by gas men as 
having been for years a main site of the old Philadelphia Municipal 
Gas Works. The properties are assessed at $415,000, which would 
look to an observer at this distance a remarkably low figure. 





THE proprietors of the Fairfield (la.) Gas and Electric Company 
have notified the consumers of gas that from the first inst,, the gross 
rate for gas shall be $1.45 per 1,000, minimum bill, 25 cents per month ; 
5 per cent. off for prompt payment (10th of month). The electrical 
schedule is as follows : 


Quantity. Per 1.000 Watts. 
Wiest BO,000 wakes, ...... cccsecerececcs -14 cents. 


Second ‘‘ 
Third ‘ 
Over 150,000 ‘* 


The minimum bill is $1 per month, and the discount (save on mini- 
mum bills) is 5 per cent., as in the case of gas. 





Tar Concord (N. C.) Gas Company, through J. W. Hinsdale, has 
filed articles of incorporation with the Clerk of the Court. It is capi- 
talized in $200,000, and its incorporators are: W. E. Scott and B. P. 
Casey, of Philadelphia; and J. W. Hinsdale, of Raleigh, N.C. 





It is pretty well held in Chicago gas circles that Mr. Samuel In- 
sull and his associates have made a proposition (quite likely of ac- 
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ceptance) to take over the properties of the Northwestern Gas Light 
and Coke Company. We understand that this is in the nature of a 
private (not a company) investment. There is not intention of the 
tentative new proprietors to antagonize in any way the operations of 
the Peoples Gas Light and Coke Company. 





CoLongL Ira C. CopLey, the executive head of the Western United 
Gas and Electric Company, denies positively that negotiations have 
been undertaken to sell control therein to the Public Service Com- 
pany, of Northern, Ills. 





THE North Adams (Mass.) Gas Light Company has about concluded 
an interesting series of demonstration lectures on cooking by gas, at 
its Bank street office, the lecturess having been Mrs. Margaret E. 
Dwinnell, whose sterling service along these lines for the Malden 
and Melrose Gas Company are still bright in the minds of the resi 
dents of the latter districts. 





THaT the purloiner sometimes gets his own was pretty well illus- 
trated the other day in Court of Common Pleas (criminal section), 
Bridgeport, Conn., before Judge Jas. F. Walsh, so writes a corre- 
spondent under date of the 25th ult. Continuing, he remarks: ‘‘ In 
an effort to ‘beat’ the Bridgeport Gas Light Company out of some 
money for using its gas, W. J. Donahue, P. Fishaven and J. Fishaven 
were well mulcted. The men were charged with connecting a lead 
pipe with the gas main, and the gas that flowed into the pipes lead- 
ing to their apartments failed to pass through the meter. The par- 
ties were convicted, Donahue getting a $50 fine and imprisonment 
for 25 days. The Fishavens (who were out on $200 bail each) failed 
to appear, and their bonds were declared forfeited. A fine of $10 
was imposed, in addition to which they will spend 45 days in jai', on 
their reapprehension.”’ 





THE Massachusetts Legislature has passed a bill amending the ex- 
isting law under which electrical meters, in place and actually 
measuring current, are taxed at $7 each per annum. The amend- 
ment fixes the tax at $6. 





‘THE Carlisle (Pa.) Gas and Water Company recently installed 
an electrical plant, and the same has been put in charge of Mr. Henry 
E. Geiser, formerly with the Crocker-Wheeler Electrical Company, 
with headquarters in Philadelphia. Mr. Geiser will also act as As- 
sistant to the President of the Carlisle corporation.—M.”’ 





Tue South Shore Gas Company, having secured the consent of the 
Queens County (N. Y.) authorities to open the country roads between 
Amityville and Farmingdale, Long Island, will proceed forthwith 
to put in the necessary piping. 





WitH exceeding satisfaction we chronicle the return to health of 
Mr. C. Henry Irwin, the clever Treasurer of the Consolidated Gas 
Company, of New Jersey. For quite a while it was feared that the 
disease from which he suffered (double pneumonia), would terminate 
fatally : but he conquered it, greater glory to him! 





In an appeal from the lower court, Judge Miller, of the Campbell 
Circuit Court, State of Kentucky, the case being that of the City of 
Newport vs. Municipal Light Company, said in substance: ‘‘ Where 
a Gas Company made a contract with the city to furnish gas to the 
city and its inhabitants at a certain price, and the gas company over- 
charged the consumer, the right to recover the overcharge is in the 
gas consumer and not in the city.”’ 





Mr. W. CULLEN Morris, acting as architect, has prepared plans 
for a 10-story fireproof building, to serve the Standard Gas Light 
Company as a meter and appliance repair shop and storeroom, to be 
located on east side of First avenue, from 110th to 111th street. The 

’ plot is 201 feet 10 inches by 107 feet, and the owner of record, of 
course, is the Consolidated Gas Company. The estimated cost of the 
building etc., is $400,000. 





Mr. J. P. MAHAN is acting as Superintendent of Construction for 
the syndicate which is to construct the plant of the Elizabeth City 
(N. C.) Gas Company. 





THE proprietors of the Port Jervis (N. Y.) Light and Power Com- 


Company, which structure connects the villages of Port Jervis, 
N. Y., and Matamoras, Pa., will lay a dis tributing main across the 
said bridge. Matamoras is on the south and west banks of the Dela- 
ware river, which at this point is a very wide though shallow stream. 
It is at the foot of the famous Blue Mountain ridge of Pennsylvania, 
is the most prominent place in Pike County, Pa., and for many 
years has been noted for its advantages as a summering resort. It 
is perhaps, worthy of note that between the Port—which is 88 miles 
west of New York, on the Erie Main Line—and Matamoras the Dela- 
ware river takes a most eccentric turn. Flowing past Port Jervis 
almost West and East, reaching the mouth of the Neversink river at 
the end of the Port, it there abruptly turns to flow north and south, 
the diversion occurring almost at right angles. 





Messrs. BARNEY & Co., of New York, have secured (for Messrs. A. 
N. Brady and associates, of Troy, N.Y.) all the rights, titles and inter- 
ests heretofore vested in the Cohoes Gas Light Company and the 
Cohoes Company, which concerns are virtually identical, and which 
are the property of the Garner estate of this city. By this transfer 
the Brady syndicate will control the surplus horse power of the Mo- 
hawk river, which can be consevatively figured at 30,000-horse. The 
transfer includes control of the waters of the justly celebrated Cohoes 
Falls, the main or aggregate fall of which is 125 feet. These proper- 
ties have been very wisely managed for a long time by these gentle- 
men: President and Treasurer, Lorenzo Semple; Secretary, N. P. 
Parsons; Assistant Secretary, D. H. Van Auken. The latter is either 
the son or nephew of Mr. David H. Van Auken, under whose care 
the gas division of the enterprise was for many years. 





MANAGER W. H. CorFin, of the Gloucester (Mass.) Gas Light Com- 
pany, having been authorized by his Company to hook-up the outly- 
ing settlement of Briar Neck for a gas supply, and incidentally 
strengthening the supply to Bass Rocks, declares he will have 
the connection completed by June Ist, and if he does he surely 
will have been on the go. Even ‘‘ Will.’’ Sullivan, of Sullivan Bros., 
would have to ‘‘ go some”’ to get that line in by the time suggested. 





Tue following revised gas rate schedule has been operative in Beth- 
lehem, Pa., since March 1 last: 


Discount, 10 
Quantity. Gross. DaysUnly, Net. 
400 cubic feet to 15,000 cubic feet..... $1.25 15 $1.10 
15,000 ‘ Ee MR erin saegin as 1.25 25 1.00 


The discount period covers 10 days; gas for power, as above, save 
when consumption reaches 5,000 cubic feet per month and over, when 
the rate will be $1; minimum bill, 55 cents, less 5 cents for prompt 
payment. 





Tue Gardner (Mass.) Gas, Fuel and Light Company, having been 
informed that the authorities had determined to abolish the moon- 
table system of public lighting, and that hereafter the public street 
lamps would be maintained on an every night and all night schedule, 
offered to maintain the 115 Welsbach lamps maintained by the town 
in such service at the rate per annum now paid for the moon table 
method. 





‘*T,. B.” isinformed that the gentleman, now in charge of the Com- 
mercial Department of the Hartford City (Conn.) Gas Light Com- 
pany, was (since October, 1894) in the service of the Cambridge 
(Mass.) Gas Light Company. 





On the 20th inst. the voters of Great Falls, Mont., will elect whether 
or not V. H. Babb and associates, of Medicine Hat, shall have the 
right to supply gas to the inhabitants of Great Falls. They are to 
supply natural gas, if such is found in sufficient quantities within a 
reasonable distance ; if not they may manufac ture and supply gas of 
an artificial sort. 





Tue April meeting of the New England Section, National Commer- 
cial Gas Association, was held in Wesleyan Hall, Broomfield street, 
Boston, the evening of the 26th ult. There was a large attendance, 
and the visitors were well repaid for their presence, in that they had 
the satisfaction of listening to a splendid paper, on ‘‘ The Relation of 
Gas Meter Ratings to Capacities,’’ by that reliable authority, Mr. H. 
A. Norton, Manager of the Tufts.Gas Meter Company. His presenta- 
tion of the subject was so interesting that he was rewarded by a brisk 
discussion, that lasted well into the evening. Mr. Norton was cer- 





pany having secured the necessary consent from the Barret Bridge 


tainly at his best. 
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The Market for Gas Securities. 
—— 

The city gas share market maintained the 
spurt of activity which characterized it at the 
beginning of the week. Consolidated closed 
last Friday at 144} bid; to-day (Friday) it is 
145, bid. The feeling respecting it undoubt- 
edly favors higher figures. Brooklyn Union 
is 144% to 146 

The Peoples Gas Light and Coke Company, 
of Chicago, fairly well maintains its recent 
advance, brought about by the decision de- 
claring Judge Scanlan’s opinion in respect 
of injunction proceedings, of no avail. This 
act put the Pauler ordinance out of joint. 
Washington gas is 440 bid, and the likelihood 
is it will be 475 in a month. The Dayton (O.) 
Company has been put on a 4 per cent. basis 
respecting its common shares. The Louis- 
ville situation is still in a muddled condition, 
although it is likely that the Byllesby people 
will soon have control of it. They own 8,000 
shares outright, and their offer of 120 for any 
stock that may be sent them within a named 
period will likely solve the problem. The 
general situation is in favor of the investor, 
with average quotations to guide one in pre 
dicting. The Massachusetts Gas Company’s 
regular dividend of 2 per cent. on the pre- 
ferred is payable June Ist. 








Gas Stocks. 


— 
Quotations by George W. Close, Broker and 
Dealter in Gas Stocks. 


1145 BROADWAY, NEW YORK CITY. 
May 6. 


SS All communications will receive particular 
attention. 


&@ The following quotations are based on the par 
value of $100 per share : 

N. ¥. City Companies. Capital. Par. Bid. Axshed 
Consolidated Gas Co. .......878,177,000 100 145 1454 
Central Union Gas Co, — 

lat 5’s, due 1972, J.&J...... 8,000,000 1,000 108 105 
Equitable Gas Light Co.— 

Con. 5's, due 1982, M. &8... 1,000,000 1,000 105 106 
Mutual Gas Co................ 3,600,000 100 165 175 








New Amsterdam Gas Co.— 


lst Con. 5’s, due 1948, J. & J. 11,000,000 1,000 
New York & Richmond Gas 
Co. (Staten Island)........ 1,500,000 100 
ist Mtg. Gold Bds.5 p.ct... 1,590,000 - 
New York and East River— 
ist 5’s, due 1944,J.&J...... 8,500,000 1,000 
Con. 5’s, due 1945, J. & J.. 1,500,000 _ 
Northern Union— 
lst 5's, due 1927, J. & J.. 1,250,000 1,000 
Standard....ccccccce secccce-- 6,000,000. 100 
vreferred..... ee «+» 5,000,000 100 
ist Mtg.5’s,due 1980,M.&N. 1,600,000 1,000 
The Brooklyn Union ....... 15,000,000 1,000 
lst Con.6’s,due 1948,M.& N. 15,000,000 a 
WORN ciccoccsssssecccccsse « =6«S 
uut-of-Town Companies. 
Bay State....ccccsecsesseeee-» 50,000,000 650 
” Income Bonds..... 2,000,000 1,000 
Binghampton Gas Works.... 450,000 100 
= lst Mtg. 5’s......... 509,000 1,000 
Boston United Gas Co.— 
ist Series S. F. Trust..... 7,000,000 1,000 
24 oe ity oe ae 8,000,000 1,000 
Buffalo City Gas Co.... .... 5,500,000 100 
Bonds, 5°S ....-seseeee0es 5,250,000 1,000 
Capital, Sacramento......... 500,000 50 
Bonds (6's).......+00-.+6- 150,000 1,000 
Chicago Gas Co, Guaranteed 
Gold BOndB........seseeeeee 7,660,000 1,000 
Cincinnati Gas and Electric 
Diincccvsccsctsconscccccccse SRQTRAI 8 600 
Columbus (O.) Gas Co., Ist 
Mortgage Bonds .......... 1,500,000 1,000 
Columbus (O.) Gas Lt. & 
Heating Co.......essee00-- 1,682,750 100 
Preferred ..... .sse-e0+++ 8,026,500 100 
Consumers, Toronto.,....... 2,000,000 60 
Consolidated, Baltimore.... 13,460,084 
Mortgages, 5’s........... 8,400,000 
General Mortgage 45¢.... 10,661,0°0 
Con. Gas Co., Baltimore 
City, 434...cccccceceseeee 751,900 
Consolidated Gas Co.of N.J. 1,000,000 100 
Con, Mtg. 5°6....se.se008- 976,000 1,000 
BODES. .ccccccccccesccccces 75,000 = 
Detroit City Gas Co......... 6,580,000 — 
Detroit Gas Co.,5’s.......++. 881,000 1,000 
“Prior Lien 5’s........ 5,619,000 1,000 
Equitable Gas & Fuel Co., 
Chicago, Bonds............ 2,000,000 1,000 


101 


98% 























Essex and Hudson Gas Co.... 6,500,000 
Fort WAYDE....cccscecessees+- 2,000,000 

- Bonds .....+++0.- 2,000,000 
Grand Rapids Gas Light Co., 

Lat Mtq. 5S ..cccescceeseeee 1,850,000 
TartPord cvcces coccccsccocccs | T0600 
Hudson County Gas Co., of 

New Jersey..... eescceseess 10,500,000 

= Bonds, 5’8...+++ 10,500,000 
Indianapolis ........se0e-ee++ 2,000,000 
” Bonds, 5°8....++ 2,650,000 
Jackson Gas CO.......se0+ee. 250,000 
” lst Mtg. 5’s.....- 290,000 

Kansas City Gas Light Co., 
Of Missouri.......see+++002 5,000,000 
Bonds, Ist "8......-.+++08 3,822,000 
Laclede Gas Co., St. Louis. 10,000,000 
Preferred,....sessseseseee 2,500,006 
BORRS. .ccoe seccccccccse.. MAGRGEO 
Lafayette Gas Co.,Ind...... 1,000,000 
BOMES..00 cosesccccccccsce - LOURSED 
Louisville........ 

Madison Gas and Electric Co. 
- lst Mtg. 6°8......008 400,000 


Massachusetts Gas Compan- 
jes, Of BOStON......00e- +0000 25,000,000 
Preferred .....0++s000++++ 25,000,000 


Montreal Gas Co., Canada.. 2%,000,000 
Nashville Gas Light Co...... 1,000,000 
Newark, N. J., Con. Gas Co, 6,000,000 
Bonds, 6°8.. ss ssseeeeess 6,000,000 
New Haven Gas Co.......... 5,000,000 
Peoples Gas Lt. & Coke Co., 
Chicago..... ssseceeeeesee- 25,000,000 
Ist Mortgage........++0++ 20,100,000 
2d - cccccccocces MS OROUD 


Rochester Gas & Electric Co. 2,150,000 


Preferred.....sesese-eeeee 2,150,000 
Consolidated 5’s.......... 2,000,000 
Pacific Gas and Electric Co, 15,500,000 
St. Joseph Gas Co.— 
Ist Mtg. 5°S....60..e00e000 1,000,000 
§t. Paul Gas Light Co....... 2,500,000 
ist Mortgages, 6’s........ 850,000 
Extension, €°8.........+. 00,000 
General Mortgage, 5's... 3,447,000 
Syracuse Gas Co., N. Y..... 1,975,000 
Bonds..... - canon o0-eesten. GNenEe 
Washington (D.C.) Gas Co. 1,600,000 
lst Mortgage, 6’s........ 600,000 


Western Gas Co., Milwaukee 4,000,000 
Wilmington (Del.) Gas Co... 600,000 


100 
1,000 
100 
100 
1,000 
100 
1,000 


1,000 


1,000 


183 


55 


112% 


101 
440 


136 


101 
188 
106 


105 


106% 
120 
103 


145 
10854 
8944 


9736 
218% 


104 
115 


103 
450 








MEETING TIMES OF THE VARIOUS GAS ASSOCIATIONS. 








| 
American Gas Institute.—Annual meeting, October 16 to 18, 1912. Marlborough-Blen- 


Utticers: President, Ira C. Copley, Aurora, Ills. 
Secretary, Geo. G. Ramsdell, 29 West 39th st., N. Y. City. 


heim Hotel, Atlantic City, N. .). 





Canadian Gas Association.—Annual meeting and Gas Show, Toronto, Aug 26th to Sept. 
7, 1912. Officers President, Arthur Hewitt, Toronto, Ont.; Secretary and Treasurer, | 


John Keillor, Hamilton, Ont. 





Empire State Gas and Electric Association._Annual meeting, New York City, Oct. | 
1912. Officers: President, R. M. Searle, Rochester, N, Y.; Secretary, C. H. B. Chapin, | 


29 W. 39th street. New York City. 





Gas Meeters.—Monthly meetings. Chairman, I. W. Peffily; Secretary, H. Thurston | 


Owens, 42 Pine street, New York City. 





Guild of Gas Managers of New England.—Annual meeting, March, 1913. Young's Hotel, | 
Boston; monthly meeting, second Saturday. Officers: President, Walter G. Africa, Belmar, N. J. 
Manchester, N. H.; Secretary, H. K. Morrison, Brockton, Mass. 





linois Gas Association.—Annual meeting, time, March 19th and 20th, 1913. Chicago. 





street, New York City. 











February, 


Missouri Electric Light, Gas, Water Works and Street Railway Association.— Annual 
meeting, April, 1913; Joplin, Mo. Officers: President, P.A Bertrand, Joplin, Mo.; 
Secretary and Treasurer, P. W. Markham, Brookfield, Mo. 
| National Commercial Gas Association. Annual meeting, Dec. 2-5, 1912. Atlanta, Ga. 
Officers: President, C. L. Holman, St.Louis, Mo.; Secretary, Louis Stotz, 39 West 30th 


Natural Gas Association.—Annual meeting, May 21-23, 1912, Kansas City, Mo.; Officers: 
President, A, B. Macbeth, Independence, Kas, Secretary, T. C. Jones, Delaware, 0. 


New England Gas Association.—Annual meeting, 





| W. Gifford, East Boston, Mass. 


| Ohio Gas Association .— Annual meeting, February 
| dent, John M. Garard, Columbus, 0.; Secretary, L. B. Denning, Columbus, O. 











1913 


Boston, Officers: President, D. D Barnum, Worcester,Mass.; Secretary-Treasurer, N. 


New Jersey State Gas Association.—_Summer Meeting. August 24, Atlantic City, N. J.— 
President, William H. Pettes, Newark, N. J.; Secretary-Treasurer, Arthur H. Osborn 


. 1913, Columbus, 0.; Presi- 


Ills. Officers: President, H. O. Channon, Quincy, Lls.; Secretary-Treasurer, Horace H, | Oklahoma Gas, Electric and Railway Association.— President, Noel R, Gascho, Alva 
Okla. ; Secretary, H. V. Bozell, Norman, Okla. 


Hluminating Engineering Society.—Annual meeting, Niegara Falls, Canada, Sept. — l9i2, | Pacific Coast Gas Association.—Annual meeting, San Diego, Cal., September 17, 1, 19, 


Clark, 115 No. Oak Park avenue, Oak Park, Ills. 


Meetings of Sections, monthly. Pres’t, V. R. Lansingh, New York City; Secretary, | 
Preston S. Millar, 29 W. 39th street, N.Y. City. Sections : 


New York, Secretary, Albert | 


J. Marshall, 16 East s0th street. New England, Secretary, H. C. Jones, 10 High street, | Francisco, Cal. 
Boston, Mass. Philadelphia, Secretary, L. B, Eichengreen, Broad and Arch streets. Pennsylvania Gas Association.—Annual meeting, York, Pa., April, 1918; Officers, 


Chicago, Secretary, Edward Wray, 105 N. LaSalle street. 





Indiana Gas Association.—Annual meeting, March, 1913, Indianapolis. Officers: Presi- 


retary-Treasurer, Phiimer Eves, Indianapolis. 











1912. Officers: President, W. Baurhyte Los Angeles, Cal.; Vice President, Henry E. 
Adams, Stockton, Cal.; Secretary-Treasurer, John A. Britton, 445 Sutter street, San 


President, H. H. Ganser, Norristown, Pa.; Secretary-Treasurer, W. O. Lamson, 
Jr., West Chester, Pa. 


dent, Howard L, Olds, Indianapolis; Vice-President, Wm. Wallace, Lafayette; Sec- Society of Gas Lighting.—Annual meeting Dec.,13, 1912; monthly meetings, second 





lowa District Gas Association.—Annua!l meeting, time, May, 22, 23 and 2!, 1912; Lin- | 


| Thursday. Place, New York City. Officers: President, Fred. 8. Benson; Secretary, 


George G. Ramsdell, 29 West 39th street, New York city 





coln, Neb. Officers: President, G. W. Clabaugh, Omaha, Neb.; Secretary and | Southern Gas Association.—Annual meeting, April ———— 1913, Charlotte. N. C. 
| Officers: President, C. E. White, Montgomery, Ala.; Secretary-Treasurer, E. D. 


Treasurer, G. 1. Vincent, Des Moincs, Ia. 





Kansas Gas, Water and Electric Light Association.—Annual meeting, time, Oct, 17-19. 
Manhattan, Kas. Officers: President, B. F. Eyer, Manhattan, Kas.; Secretary and 


‘vreasurer, J. D. Nicholson, Newton, Kas. 





Michigan Gas Association-——Annual meeting, time, Sept. 
Officers: President, F. W. Blowers, Kalamazoo, Mich ; Secretary-Treasurer, Glenn R. 


Chamberiein, Grand Rapids, Mich, 


Brewer, Atlanta, Ga. 


Southwestern Electrical and Gas Association.— Annual meeting. April 
Galveston, Tex. Officers: President, F. M. Lege, Jr., Galveston, Tex.; Secretary, D 


G. Fisher, Dallas, Tex. 


1912; wi si 











19 3, 


Gas Association.—Annual meeting, May 15 and 16, 1912, Milwaukee, Wis. 
Officers : President, H. M. Buck, Waukesha, Wis.; Secretary-Treasurer, Henry Har- 
mon. Milwaukee, Wis. 





pa RPE Be 








